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Seven Per Cent Interest for the Next Ten Years! 


This the Collins Farm Mortgages will bring you with faithful regularity. 
They have done so for 37 years. 


Worth Par Always—Non-Fluctuating—Non-Speculative. 
What abcut other Securities? 


Since the beginning of the current year 46 corporations capitalized at over 
$800,000,000 have passed dividends and lost their investors $17,000,000. 


Before the Lockwood Investigating Committee the President of one of the 
greatest life insurance companies in the United States admitted that on stocks 
with a book value in 1906 of $34,096,453 held to December 31, 1920, there was a 
loss on the latter date through depreciation of $10,000,000. 


Can you afford to invest in speculative securities during this critical period 
of readjustment even if the rate of interest offered is unusually seductive? 


Collins Farm Mortgages assure you the highest protection for your estate 
and family for ten years to come. 


They do not depreciate and are not affected by financial upheavals, industrial 
depressions or panics. 


Just the security for the man or woman depending upon a regular income. 


Send for our Booklets ‘“‘Why Collins Farm Mortgages are Safe’’—‘‘As Others 
See Us” and ‘8% Collateral Trust Bonds.”’ 


They will show you the way to absolutely safe investments and happiness. 


THE F. B. COLLINS INVESTMENT COMPANY 


Members of the Farm Mortgage Bankers 





Association of America 


727 Monadnock Block, Chicago Home Office: Oklahoma City, Oklahoma 
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UP 10 THF MINUTE! 


























The Reliance Life prides itself on always being strictly “up-to-the- 
minute.” 




















From time to time we have pioneered various new features into the 
field of life insurance. 








Today as the product of years of experimentation we have to offer you: 


THE 
PERFECT PROTECTION 
POLICY 


It_is a policy with a human appeal! 

In it is combined full life and accident and health protection. Under 
this regime we can and do provide accident and health insurance for at least 
one-third less cost than regular casualty companies. 































































































A policy containing the sulphitic features we have introduced gives you 
“‘the something different” to talk to your prospects. 

It will stand the test of grilling competition—and come out victor. 
Time has proved that. 




















AND— 


Our agency contracts are more than liberal. 

















How about a connection? 


RELIANCE LIFE INSURANCE CO. 
of PITTSBURGH 


Farmer’s Bank Building 
PITTSBURGH - PENNSYLVANIA 
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A Tip for Insurance Companies 


Colleges and Universities Pratically Overlooked as Good Prospects 


By FRANK THAYER 


Associate Professor of Journalism, State College of Washington 


‘ the insurance companies realized that they 
4953755537 
through their 


are letting approximately 
worth of business 
fingers, they surely would organize some 
means of getting that business. 
The truth is that few of 
scratching the surface of this immense 
volume of business that is as sure and as 
sound as Uncle Sam’s gilt-edge bonds. 

In society, the theory of business is that the business man 
sees the needs of men and supplies something to fill that need, 
thus building up business institutions. 

Today there is an overflow in American colleges and uni- 
versities ; boards of trustees are pressed for funds because of 
increased expenses; dormitories are needed. 

Fraternity houses serve as university dormitories, entailing 
no expense whatever on the university or college, either for 
The fraternity in American college 


slip 


them are 


erection or maintenance. 
life has come to stay; its history in the seventy-five years of 
American education stands proof of that. 

And in most universities the administration backs up the 
fraternities in their desire to own their own homes, but without 
outside capital it is often difficult for groups of twenty to 
thirty boys in the individual chapters to finance the deals. 
Sometimes local building and loan societies finance the build- 
Ing or buying of a home; sometimes the fraternities through 


their own national organizations finance part of such a plan, 
but rarely, judging from the policy of one of the largest of 
the national Greek letter organizations, do the fraternity trus- 
tees furnish more than $2000, a small amount toward the build- 
ing of a $35,000 to $50,000 fraternity lodge, suitable for the 
housing of twenty-five to forty boys. Yet in this country the 
national and local Greek letter fraternities and sororities own 
a total of 928 houses out of more than 3,417 such organizations. 

The total value of the 928 Greek letter houses, according to 
Baird’s Manual of American College Fraternities, edition of 
1920, is $18,409,200. 

If the figures are correct 2,489 Greek letter organizations 
are renting houses, but several years’ experience in fraternity 
life in several large State universities shows the writer that all 
these groups want to own their own homes. 

That desire to own its own fraternity home is as sound as 
the desire of the young married couple to own their own 
bungalow. 

Perhaps enough has been said to show that there is a real 
need for fraternity houses. Here is where the insurance com- 
pany comes in. 

One of the New England companies saw this need and 
evolved a plan whereby the company would sell ten-year en- 
dowment policies to groups of men in the fraternities. The 
plan has worked at such schools as Iowa State College at 
Ames and has interested several national fraternity executives. 
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One difficulty in a group of young men building or buying 
a house is that the group changes to some degree every year, 
and entirely every four years. This difficulty is overcome in 
part by the fraternities through the loyalty of the members, 
who naturally take considerable pride in the standing of their 
particular organization on the college campus. This same 
spirit of loyalty would operate in taking care of a fraternity 
house financed in part through the insurance plan. 

Figuring that thirty men make up the average fraternity 
group the company sells these men ten-year endowment policies 
for $200 each; as new members are pledged they would in turn 
take out the same policy. When this plan had been in effect 
ten years, the sum raised would be for the initial members, 
$7,365, and for the eight pledges each succeeding year after 
the first ten-year period, $1,903. 

With the income of almost two thousand dollars being re- 
turned each year after the ten-year period, a steady retircment 
of the fraternity indebtedness could be made. 

The funds thus secured by insurance plus the annual rental 
to the fraternity house association would insure stability of 
investment. 

The question might arise whether the average fraternity man 
or sorority woman would be willing to take out a $200 endow- 
ment policy covering a ten-year period with his organization 
the beneficiary. Experience proves that the members would 
be willing, for already the better organized societies find their 
members quite willing to pay, in pledged sums, amounts ranging 
as high as $200. 

In criticising this plan one fraternity counselor said that, 
after all, the fraternity would not secure the money. That is 
in part true, but the idea of using insurance for securing a 
financial plan is the same for fraternity houses as for any 
other investment. The best method of using life insurance as 
a means of credit is simply to go to the proper person or bank 
or other financial institution, explain the purpose for which 
the loan is to be made, and show that a definite financial plan 
has been worked out for the securing of the money to pay of 
the loan, in that every member of the chapter will receive $200 
plus dividend accumulations at the end of ten years, for the 
chapter, and that in the event of prior death of the insured the 
chapter will receive the full amount of the policy. 

As more and better fraternity houses are needed there 1s 
every reason to believe that the total present investment can 
be multiplied several times, making possible a total future in- 
vestment of at least $100,000,000, a sum that means a business 
possibility for the insurance companies. 

In the beginning of this article, it was stated that there was 
now a possible business of $49,375,537. This figure was ob- 
tained thus: 

918 :$18,409,200 : :2489 -X 

Nine hundred eighteen is the number of fraternity houses 
owned at present, the $18,409,200 the value of the houses 
owned, and 2,489 is the number of fraternities now operating 
in American colleges and universities that do not own their 


own homes. On the same basis of value as the houses now 


owned the cost of similar houses for the 2,489 fraternity 
houses that are rented would be $49,375,537. 
It is also true that the amount of insurance that would be 





taken to cover the cost of building these 2,489 fraternity houses 
would be less tiian the value of the houses; however, it is safe 
to say that present building costs are much higher than at the 
time the biggest part of present owned fraternity houses were 
built. Besides, today much better and larger houses are de- 
manded. ° 

Although the amount of estimate is $49,375,537, an ap- 
proximated total, it gives some idea of the vast amount of busi- 
ness that could be picked up in practically an untouched field. 

The outline of the plan and tables given below show the 
details : 


PRovosAL FOR ENDOWMENT INSURANCE 


1. ach member and pledgee of the chapter shall pay on 
issuance of the policy $20 as per the following tables, and 
annually thereafter, until ten yearly payments of like amounts 
have been made. 

2. The company will agree to pay in event of the death of 
every insured member of the chapter, if his payments have been 
made to time of death, the face of his policy, which in no case 
will be less than the amounts shown in the following tables, 
and in addition thereto all dividend endowment accumulations. 

3. On all policies carried to maturity the policies will also 
provide a payment in cash of amount stipulated in the follow- 
ing tables, and in addition thereto, all of the dividend accumu- 
lations or earnings, which will be applied as additional en- 
dowments, added to and payable in cash with the face of the 
policy. Again, on payment of the prescribed amount for each 
year for the term as shown, you will secure every dollar of 
endowment insurance it is possible to secure; this endowment, 
with all endowment accumulations which the accrued surplus 
on these premiums or payments will purchase, will be paid 
in the event of maturity of these policies by prior death or as 
endowments at the end of the endowment period. 

4. You will be protected under the insurance laws from 
forfeiture or loss of these yearly payments should any member 
cease to make them, after two yearly payments have been made, 
as paid-up policies are given in case of lapses for proportion- 
ately smaller amounts than the original face of the policy. 
These endowments, securable in event of the stopping of pay- 
ments by any member, are due in the same way and under the 
same conditions as the original policy is payable should the in- 
sured not fail to make his payments, and would share in the 
distribution of the surplus or dividends just the same as the 
original larger policy. 

5. The proposition is that the first payment of $20 be in- 
corporated in a lraternity Building Assessment. This ar- 
rangement will insure the immediate delivery of these polictes 
and settlement of the premiums; will eliminate much work on 
the part of the committee; place the insurance in force a! 
once for the benefit of the chapter, upon the entire member- 
ship, and establish a custom for prompt payment later. 

6. These policies not only provide for thirty-one days of 
grace for payment of premiums, without interest, from. the 
date the premium is due, but, when desired, an additional grace 
for payments will be granted when the same is requested in 
writing by the insured. 

(Continued on page 9) 
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THE “EXPERT” APOLOGIZES 
A LFRED M. BEST, the apparently 

willing star witness for Samuel 
Untermyer, counsel for the Lockwood 
Housing Committee, which has been in- 
vestigating certain phases of the insur- 
ance business, after long deliberation has 
finally, in an explanation of his testi- 
mony, ,absolved the companies of ex- 
orbitant and concealed profits, of im- 
proper bookkeeping and of general 
wrong-doing. Possibly one of Mr. Best’s 
former underwriting friends has led him 
into a quiet corner and explained a few 
things to Mr. Best that he, as an insur- 
ance publisher, ought to have known. 
Anyway, Mr. Best now says: 

Newspaper criticisms of companies were unfair and 
baseless. 

Investigation being ex-parte could not but be in- 
complete and subject to misunderstandings and was 
“partciularly unfavorable to a thorough exposition of 
the facts.” 

Witnesses had no choice, could not be represented 
by counsel or offer explanations, and had to go as 
they were led. 

Reserves of stock fire insurance companies are not 
too high. The witness would have one reliability re- 
duced but another immediately created as an offset. 

Reserving and bookkeeping methods are required 
by the laws of the several States. 

Profits of stock fire insurance companies are not 
too great even in the most satisfactory years, con- 
sidering the hazardous nature of the business. 


The elaborate rating machinery co-ordinated and 
paid for by companies in New York State “is far 
more efficient than any politically controlled State 
bureau undertaking the same work would be.” 

Good faith of the New York Fire Insurance Ex- 


change exists in its dealings with the public. 
President John B. Morton of the Na- 
tional Board of Fire Underwriters last 
week sent an open letter to editors of 
daily newspapers in which he explained 
Mr. Rest’s testimony. As is usually the 
case, in their attitude toward insurance, 
most of the daily newspapers paid no at- 
tention to Mr. Morton’s explanation but 


featured with the usual scare headlines 
a statement from Samuel Untermyer 
contained in a letter from Carlsbad in 
which the counsel for the Lockwood 
committee shrilly advertises (without 
paying any space rates) what he is going 
to do when he gets back. 





EDUCATING LIFE UNDERWRITERS 
HE movement among life under- 
writers to educate both themselves 
and incoming members of that body of 
men has received an exceptionally strong 
impetus during the past year. Under- 
writers have been so long regarded by the 
public as men to be more or less sus- 
picious of that they have at last begun to 
lay the foundations of an educative 
scheme whereby their profession may be- 
come regarded more nearly on a par with 
that of other professions. Almost simul- 
taneously, it seems, many agency man- 
agers and home office officials are waking 
up to the fact that educating agents seems 
to pay in real hard cash. Two major 
causes seem to be behind ‘the progress 
made recently. One of these is the suc- 
cess which has attended the School of 
Life Insurance Salesmanship at the Car- 
negie Institute of Technology, the other is 
the great educational drive which the Na- 
tional Association of Life Underwriters 
made last winter under the direction of 
Orville Thorp, the president. The series 
of sales congresses which were held were 
of untold value in this direction and the 
interest taken by the agents was a direct 
token of their awakening to the value of 
knowledge. The meeting of the Na- 
tional Association will this year be given 
over nearly entirely to educational mat- 
ters and in November the meeting of the 
Association of Life Agency officers will 
revolve around methods of educating and 
training the agent. Further than this 
new schools are being started in several 
places and there seems to be a lively de- 
mand for life insurance educators. 

It is well for the life insurance business 
that this need for education has come to 
be recognized. It is only too true that 
previous standards for agents were not 
high enough to make them a real lasting 
benefit to the business. In many cases 
the uneducated and ignorant agent has 
hindered the progress of life insurance 
growth by his methods than he ever con- 
tributed by his meagre additions to the 
total of insurance in force. The great 


majority of successful life insurance 


5 


agents have been men of education, either 
in the universities or by means of hard 
work at times when the rest of us are 
playing. But at any rate the business of 
selling insurance requires a broad vision 
and a class of intelligence which is not 
given to those who have not exercised 
their brain. A man ignorant of the 
fundamentals of life insurance can so 
easily leave behind him a long string of 
dissatisfied customers without ever mean- 
ing to do so, that it behooves him to look 
to himself if he cares for real success. 
The business is by nature very susceptible 
of criticism, as all insurance men well 
know, despite the fact that such criticism 
is not usually merited—this, coupled 
with the fact that it is, although a busi- 
ness, quite as much a great welfare work 
which requires discrimination in the dis- 
tribution of its benefits makes intel- 
ligence a prime necessity to those en- 
gaged in it. When it becomes certain 
to the general public that the mental 
and moral standard of agents employed 
by life insurance companies is of such 
a nature that they can be trusted as 
one would trust a doctor, an engineer or 
a lawyer, then the business is bound to 
increase by leaps and bounds. The 
foundation has been laid. The work 
shows no sign of a let-up. It deserves the 
serious attention of every clear-minded 
man in the business. With the start that 
has been made, the life insurance business 
may look to a great future. 








HE subject of the oil menace in the 

harbor waters of New .York city 
has again been brought to the attention 
of the underwriters. The Bureau of 
Surveys of the New York Board of Fire 
Underwriters has issued to members a 
request for their aid in enforcing meas- 
ures to reduce this ever-increasing peril. 
Marine traffic being subnormal at this 
time, the bulletin points out that it is an 
excellent time to make the changes neces- 
sary. Later, with business restored to 
normal it is believed that changes will 
not be as readily made. There are laws 
upon the Federal, State and Municipal 
statute books sufficient to clear the New 
York waters from oil and keep them 
clear, could they be enforced, but at 
present there are no available means to 
do so. Several spots along the Brooklyn 
waterfront are mentioned as being par- 
ticularly dangerous and liable to serious 
fires at any time. 
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HE discovery that life insurance 
can stabilize and continue a busi- 
ness organization, just as it has 
kept families together, is opening broad 
and rich fields to the life insurance man. 
The way in which life insurance men 
have adjusted themselves to this oppor- 
tunity has been a demonstration of the 
adaptability of the natural salesman. 
They have found Travelers policies and 
service especially adapted to the life- 
insurance needs of business. (Guaranteed 
low-cost contracts give from 20 to 30 
percent more insurance for the same int- 
tial cost. The long experience of The 
Travelers in writing life insurance with 
trust agreements makes special service 


Tue TRAVELERS INSURANCE COMPANY 


rAINTED BY JONAS LIE 
COURTESY 
CLARK EQUIPMENT COMPANY 


possible in many cases. The willingness 
of the Company to write insurance on 
terms that meet the desires of business 
men, ranging all the way from one-year 
renewable term contracts up to short- 
term endowments, gives the Travelers 
agent a wide latitude. 

In the development of the varied busi- 
ness uses of life insurance, particularly 
along the line of group and wholesale 
contracts, The Travelers has been a 
leader. 

So well have agents appreciated Trav- 
elers service that they have made The 
Travelers thegreatest writer of guaranteed 
low-cost life insurance, and the leader in 
volume of group insurance in force. 


Tue TRAVELERS INDEMNITY CoMPANY 


Hartford L. F. BUTLER, PRESIDENT Connecticut 


T H E 


ACCIDENT, LIFE, LIABILITY, HEALTH, AUTOMOBILE, STEAM BOILER, COMPENSATION, GROUP, BURGLARY, PLATE GLASS, AIRCRAFT, 
Businesslike policies and service for business men 
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MEET AT BOSTON 


Big Producers of the Mutual Life 


OVER 300 AT $250,000 CLUB SESSIONS 


Copley-Plaza Scene of Important Gathering 
of Agents for Instruction and 
Amusement 

The $250,000 Club of the Mutual Life Insur- 
ance Company of New York was held in Bos- 
ton August 10 and 11 at the Copley-Plaza with 
an attendance of 300 men and women. 
This club is the biggest club of the’ Mutual and 
members were in attendance who had written 
as high as $2,000,000 during the year. 

George T. Dexter, the well-known second 
vice-president of the Mutual, presided at all 


over 


the sessions. He made the only speech touch- 
ing chiefly upon subjects which relate to the 
agencies. Following his talk the meeting was 
thrown open for questions, which were an- 
swered by Mr. Dexter and George K. Sargent, 
superintendent of agencies of the Mutual. 

The Wednesday sessions were closed by the 
election of club officers for the 
year. J. Frank Leonard of the Philadelphia 
agency was given the presidency. 


1921-22 club 


On Thursday the question forum was con- 
tinued and later a sales contest was staged. 
Mr. Sargent acted as prospect, representing an 
average business man of about thirty-five years 
of age with a wife and two children. Col. 
Thomas B. Morgan, supervisor of agencies, 
acted as secretary to Mr. Sargent, and in that 
capacity endeavored to prevent the agent from 
presenting his case to Mr. Sargent. Six volun- 
teers from the floor were given ten minutes 
each to canvass the prospect. The audience 
acted as judge. Louis J. Santamarie of. the 
Philadelphia agency was judged the winner of 
the contest. 

The last event of the club meeting was a 
dinver held in the grand ballroom of the Cop- 
ley-Plaza, Mr. Dexter acting as toastmaster. 
\. B. Ballan, the company’s manager at Louis- 
ville, Ky., delivered his well-known address on 
self-development. The new club president was 


called upon for an address also. Stewart An- 
derson, editor, gave the good-night sentiment. 
The MacGregor cup, offered by Alexander 


MacGregor of the Boston agency to the agency 
having the largest delegation per million dol- 
lar quota present at the convention, was won 
by the Baltimore agency for the year 1021. 
Home office officials present were George T. 
Dexter, second vice-president; George K. Sar- 
gent, Robert F. 
Spaulding, assistant superintendent of agencies : 


superintendent of agencies: 


Col. Thomas B. Morgan, supervisor of agen- 
tes; I'red G. Dexter, inspector of agencies, 
and Stewart Anderson, editor. 


THE PRESIDENT AND HIS CABINET ON 
LIFE INSURANCE 
Credit Where Credit Is Due 
It is the intention soon to furnish the field 
with an attractive little booklet containing ex- 
Pressions of opinion on life insurance from 


certain eminent statesmen of the country. Two 
ot these statements will be from President 
Warren G., Harding and Vice-President Calvin 


NATIONAL FRATERNAL CONGRESS 
MEETING 


Schedule to be Held at the Hotel Sherman, 
August 29 

The annual convention of the National Fra- 

ternal. Congress of America is to he held at 

29 to September I at the 

The program will include an 


Chicago August 
Hotel Sherman. 
address by Jesse S. Phillips, Superintendent of 
Insurance of the State of New York, who will 
speak on “Insurance Commissioners and Fra- 
ternal Societies”; Dr. M. M. Smith will read a 
paper on “The Importance of Health Conser- 
vation to the Fraternal Societies,” and Mrs. 
Mary E. LaRocca a paper entitled “Women in 
Fraternalism.”” Mrs. Frances C. Jakabcin will 
speak on “What Fraternal Societies Are Do- 
ing to Aid the Melting Pot.” W. E. Futch will 
talk on “Some Obstacles in Securing Fraternal 
Legislation.” Cyrus K. Drew is scheduled to 
speak before the press section on “Improving 
the Fraternal Journals.” 

Guardian Life Agents Convene at Cleve= 

land 

The fourth annual convention of the field 
men of the Guardian Life of America began 
vesterday at Cleveland. Those attending the 
convention include: Vice-President T. Louis 
Hansen, Superintendent of Agencies George L. 
Hunt and Agency Assistant James A. McLain 
of the Guardian Life Insurance Company of 
America, who arrived in Cleveland Monday 
morning, formed the vanguard of the home 
office representatives of the company. 

President Carl Heye; Dr. Chas B. Piper, 
medical director; Associate Actuary Valentine 
Howell: Leonard L. John, manager of the pub- 
licity department; R. W. Graham of the agency 
department, and Dr. Maurice B. Bender, as- 
sistant to the medical director. 

Announcement of the prize winners in the 
agents’ story contest conducted by the Guardian 
Life was made. Thirteen prizes, amounting to 
$250, were awarded to the authors of the best 
stories, the selections being made by a com- 
mittee composed of prominent insurance news- 
paper men. First prize, $75, was won by W. J. 
Rouse of Los Angeles; second prize, $50, won 
by George FE. Bennett of Cleveland, and third 


prize, $25, by George B. Williamson, Little 
Rock. Prizes of $10 each were given to ten 
other agents. 

The purpose of the contest was to unearth 


interesting selling experiences, ideas and sug- 
gestions, which will be published in the com- 
pany’s weekly agents’ bulletin “Service.” 


Coolidge. They were made during last fall’s 
campaign to Mr. Arthur L. J. Smith, president 
of The Spectator Company of New York, and 
it is of course eminently fair and proper that 
this mention should be made, inasmuch as Mr. 
Smith and his publication have given consent 
to the use intended by us, for which we extend 
thanks—The Prudential Weekly Record, July 
II ———_____— 

The Towa State report of the Workmen’s Compen- 
sation Service for the biennial period ending June 30, 
prepared by A. B. Funk, Industrial 
and published by the State of Towa, has been issued. 
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Commissioner, 


INSURES LIFE FOR $5,000,000 


Adolph Zukor Makes Company Beneficiary 
Under Large Policy 

Adolph Zukor, head of the Famots Players- 
Lasky Corporation, motion picture producing 
organization, has taken out a life policy for 
$5,000,000 in favor of his company. 

H. B. Rosen, an agent of theNew York 
Life Insurance Company, who has written 
many record policies in recent years, is putting 
through the insurance. 

The growth of the Famous Players-Lasky 
Corporation, which has an authorized capital- 
ization of $20,000,000 in preferred stock and 
450,000 shares of common stock, has been cred- 
ited to the genius of Mr. Zukor. The activities 
of the corporation are world-wide. In taking 
out a policy in favor of his company, Mr. 
Zukor has followed a practice which is in- 
creasing in favor among those whose especial 
talents are deemed vital to their organizations. 

There are many instances where motion pic- 
ture concerns have carried policies on impor- 
tant stars. On the death of Olive Thomas, 
film star, in Paris last year the L. J. Selznick 
Company, her producers, collected $170,000. 
Mary Pickford, Charlie Chaplin and Douglas 
Fairbanks each are insured for $1,000,000 in 
their company’s favor. 

Thomas Lee Shevlin, famous Yale football 
coach, was considered so valuable to the lum- 
ber corporations he headed that he took out a 
policy for $1,500,000, which was paid to them 
on his death. This was said to have been the 
record policy of its kind until Mr. Zukor ap- 
plied. “Babe” Ruth, the home run king, is in- 
sured in favor of his employers to an aggre- 
gate of $200,000. The enterprises built up by 
Frank H. Peavey of Minneapolis were the 
beneficiaries of a $1,000,000 policy he’ carried 
for two years previous to his death. 

The most heavily insured man in the United 
States whose beneficiary is not his business or- 
ganization is Rodman Wanamaker, his policies 
aggregating $4,500,000. Pierre du Pont comes 
second with $4,000,000, and John Wanamaker, 
Sr., is next with insurance of $3,000,000. 

Prominent Patrons of Life Insurance, pub- 
lished by The Spectator Company, contains a 
list of many thousand large life insurance 
policies. 

Minnesota Mutual Convention 

The Minnesota Mutual will hold its annual 
convention from August 29 to September 1. 
It is expected that the convention this year will 
be the largest ever held by the company. At- 
tendance will be in the neighborhood of one 
hundred. A very entertaining program has 
been arranged which will be interspersed with 
a variety of entertainment. The company’s 
six leading personal producers will each go 
before the convention with an outline of their 
methods. Winslow Russell, vice-president of 
the Phoenix Mutual, has also accepted an in- 
vitation to speak at the convention. 


R. E. Martin has been elected secretary of 
the Wisconsin National Life of Oshkosh and 
Arthur James, manager of the casualty de- 
partment, has become third vice-president and 
assistant superintendent of agencies. 
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WAY INTO A 
LINCOLN LIFE CONTRACT 





You can’t break into a Lincoln Life agency contract 
with acrow-bar if you lack the Lincoln Life service ideals. 


But if you measure up to the Lincoln Life service 
standards we are ready to get behind you with the zeal 
that combines understanding and action. Practically 
without rejection, your policies will be issued ready for 
delivery with helpful dispatch. Claims will be settled 
promptly. 


If your service ambitions are of the aggressive kind 
that naturally associate with Lincoln Life character, it 
will pay you to 


(Cink uP (wir THE (LINCOLN) 


The Lincoln. National Life Insurance Co. 
“Tts Name Indicates its Character” 


Lincoln Life Building Fort Wayne, Indiana 
Now More Than $180,000,000 in Force. 














YOU CAN'T JIMMY YOUR 














PUBLIC LIFE INSURANCE CO, 


$500,000 Authorized Capital 


is now offering 


SPECIAL INDUCEMENTS 


for 


SUPERINTENDENTS and ASSISTANTS 


Correspondence Treated Confidentially 


Write today; we may have just what you want 


LOUIS NAROWETZ, President 


ALFRED CLOVER, General Manager, 
Chairman of the Board 


108 So. La Salle Street 


CHICAGO, ILLINOIS 








HERE IT Is!?t 





NOW READY 
Thirtieth Annual Edition, 1921 


THE HANDY GUIDE 


Premium Rates, Applications and Policies 


: For Three Decades 
THE STANDARD REFERENCE WORK 


FEATURES IN 1921 


Preliminary Term Reserve Tables, Modified and Full. 
Select and Ultimate Reserve Tables 


PREMIUM RATES 


for Ordinary, Limited Payment, Endowment and Term 
Policies 


SURRENDER VALUES 


for all ages and a series of years; 
Loan, Cash, Paid-up and Extended Insurance Values 


LEADING POLICY CONTRACTS 


Complete Without Eliminations 
Warranties and Agreements in Applications 


DISABILITY AND DOUBLE INDEMNITY 


Clauses Presented Verbatim 


MAXIMUM AMOUNTS WRITTEN 


on a Single Life 


RESERVE, MORTALITY AND MONETARY 
TABLES 


COMPLETE, ACCURATE, CONVENIENT 


PRICES 
FLEXIBLE BINDING, for Pocket Use........... $4.00 
WITH THUMB INDEX (for 30 Cos.)......-..... 4.35 
THREE SUPPLEMENTS, Extra.................. 1.00 


THE SPECTATOR COMPANY 
Chicago Office 135 William Street 


Insurance Exchange New York 
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: (Continued from page 4) 
PART I 
Endowment to’ Mature October 15, 1930 
Eight Pledges Each Year 


Each man to pay $20 per year for ten years— 
$200. 
$2 


Age Rate $20 Will Purchase 
BG asic cerns 100.9 $198.10 
1D eRe CO meepeea he IOI.02 197.98 
Danaea ict co, 101.09 197.84 
Byrn croniere 101.17 197.68 


Assume present members to be seven at age 
18, seven at 19, eight at 20, eight at 21. 

Then on May 15, 1930, endowments on pres- 
ent active chapter would mature as follows: 


7 X $198.10 = $1,386.70 
7X. 197.08 = 1,385.86 
8 X 197.84 = 1,582.72 
8 & ~197.68 = 1,581.44 
$5,936.72 
Estimated dividends based on past ten years: 
Age Policy Dividend 
Beers Samson $198.10 $47.12 
IG crmsiieeneees 197.98 47.42 
1) ae Pe eee 197.84 47.74 
DU rade neers 197.68 48.08 


Then on October 15, 1930, additions through 
dividends on present active chapter would ma- 
ture as follows: 





For Over Seventy Years 


On August 1, 1851, the Massachusetts 
Mutual issued its first policy. From 
that day to this its constant endeavor 
has been to furnish the best possible 
life insurance protection at the lowest 
possible net cost. That it has succeeded 
is shown by the enviable reputation which 
the Company enjoys among those who 
buy insurance and among those who sell 
it. Efficient service and a square deal 
for everyone have been its watchwords 
for over Seventy Years. They will be 
its watchwords throughout the years to 
come. 


Joseph C. Behan, ‘ upt. of Agencies 


Massachusetts Mutual Life 
Insurance Company 
Springfield Massachusetts 
Incorporated 1851 











pee 
Insurance Sales Letters 


Open the way to real business—create a leeen 
ization of the value of adequate insurance and 
soupare the way for a personal call to close the app 
talon More than 400 salesmen are using Hull’s 
= 8 creating letters for life, accident, partnership, 
"Poration and fire business. An insurance com- 
Bh ahr Sete meee! Sues 
7 ‘o ee ive use them. eo 

vest particulars—ask for folder 11A. 


WILLIAM S, HULL Madison, Conn. 





ULL = Madison, Conn. 
EE conse eee mammmmiammmnae 








rights. 





Central Ohio 
General Agency 


Territory unsurpassed and large enough for 
an unlimited production. 
Contract as good as the best, with exclusive 


Confidential communication invited from 
those with clean records and with ability to 
handle such an agency. 


Address 


Exclusive, care of The Spectator 





7 X $47.12 = $320.84 
7X 47.42 = 331.94 
8X 47.74 = 381.92 
8X 48.08 = 384.64 

$1,428.34 


Then total endowments and additions of ac- 
tive chapter maturing on October 15, 1930, 
would be . 


$5,936.72 + $1,428.34 = $7,365.06. 
PART II 
Eight Pledges Each Year 


Each man to pay $20 per year for ten years— 
$200. 


Age Rate $20 Will Purchase 
BO Seances $100.96 $198.10 
(0) eee ye IOI.02 197.98 
>. ROR 101.09 197.84 
Bia oe naste ss 101.17 197.68 


As before, assume each year’s pledges to be 
two at age 18, two at 19, two at 20, two at 21. 

Then endowments on each year’s pledges— 
maturing ten years from date of pledging— 
would mature as follows: 


2 X $198.10 = $396.20 
2X 197.98 = 395.96 
2X 10784 = 395.68 
2X 1907.68 = 395.36 
$1,583.20 
Estimated dividends based on past ten years: 
Age Policy Dividend 
Ie ca cueducans $198.10 $47.12 
TOs coun ans 197.98 47.42 
7.) ee ree 197.84 47.74 
BU i ob reetete ele 197.68 48.08 


Then additions through dividends on endow- 
ments on each year’s pledges—maturing ten 
years from date of pledging—would mature as 
follows: 


2X $47.14 = $04.24 
2X 4742 = 94.84 
2X 47.74 = 95.48 
2X 48.08 = 96.16 

$380.72 


Then total endowments and additions of each 
year’s pledges—maturing ten years from date 
of pledging—would be 


$1,583.20 + $380.72 = $1,963.92. 
9 


PART III 


Each man, as he was pledged, could then take 
a ten-year endowment policy, paying a premium 
of $20 per year for the ten years—making his 
total contribution the same as each of his pre- 
decessors. These amounts, as they became due 
and payable, could be placed in a permanent 
endowment fund; said fund to be used to keep 
the chapter house and furniture up to the de- 
sired standard for time and eternity. 


PART IV 


In consideration of these contributions made 
by each and every one of the active chapter 
and each new member as he is pledged, the 
alumni of the chapter should then be called on 
for a similar donation. Such a request as the 
following might be used: 

“Tn consideration of each and every active 
member of the chapter of Sigma Chi, 
and of each new member as he is pledged, 
having taken an endowment running ten years, 
and requiring a net outlay of $20 per year for 
ten years, or a total of $20, I hereby pledge 
a like amount to be paid at the rate of $20 per 
year to the treasurer of Sigma Chi on or be- 
fore the 15th day of May of each year for ten 
years, said contributions to be placed in build- 
ing fund.” 


Bankers Life Gains 

The Bankers Life Insurance Company of 
Des Moines reports that business for the first 
eleven days of this month shows a substantial 
gain over the first eleven days of July, and 
that total business for the year up to and in- 
cluding August 11 was $83,500,000, as compared 
with $70,000,000 for the corresponding period 
of last year. Salesmen realize the opportunity 
which this year affords them and they are 
taking advantage of this opportunity by pro- 
ducing a record volume of business. 


Wrote 280 Lives 
Insurance on 280 lives was paid for during the 
club year of Northwestern Mutual Life agency by 
B. C. Nelson of Peoria, Ill., who won first prize in 
the organization contest. 


Life Agents Brief 
We have used your Life Agents Brief with great 
satisfaction in the past—J. P. Murray, Supt., Life 
Insurance Company of Virginia. 
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North Americas National Insurance Company “A NEW YORK,SERVICE FOR NON-RESIDENT AGENTS” 





, Des Moines, lowa New general agency in Tennessee 1s open for a 
Assets, $910,670.66 Company writing fire and automobile. Can 
Panini guarantee volume of $50,000 premiums annually. 
’ Lines Written: , General Agency located at Scranton, Pa., seeks 
Fire, Tornado, Hail representation of Company writing full collision. 
ne Volume of premiums now on books in excess of 
O. P. ODE, President $40 000 

JOHN PETERSON, Secretary ? n = 

W. G. HODGE, Asst. Secretary Agency* located at Wilkes-Barre, Pa., seeks 





V. F. BECKER, Treasurer general agency of fire Company. Can deliver 


$12,000 premiums annually. 
Companies interested in the foregoing can se- 











NORTHERN | IN S UI RANCE Co. cure complete information by addressing in 
WILLARD S. BROWN & CO., General Managers confidence 


1 Liberty Street, New York 


JOSEPH W. BECK, Special Agent se ST: AVUS B. HOLT, Special Agt. The G OT H A M Agency 


56 Richton Ave., Detroit, Mich. 2 Kilby Street, Boston, Mass. 102-104 Fulton Street New York 


W. P. RAY, Special Agent FRANK G. DELA HUNT, 1 i. SEE Ion, Gonnek ieee 
Terre Haute, Ind. Special Agent 
726 Racine Street, Milwaukee, Wis. ele Mette ethos a= cnn 








eS a ee 





C. 2; CRANDALL, Special Agent ERIK LINDSKOG Special Agent 
Cambridge Springs, Penn. 7 W. Lake St., Minneapolis, Minn. 


og RORARD WENZEL THE PRINCIPLES OF | 
SURETY UNDERWRITING 


Third Edition Just Published 
By LUTHER E. MACKALL, A. B., L. L. B. iI 
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and SURETY | AN ; . 

R NSUR CE An Instructive Work for Surety Managers and Underwriters b 
Workmen’s Compensation, Automobile, . CHAPTER HEADINGS I 
Health, Accident, Plate Glass, Res- FIDELITY BONDS—Public Official Bonds—Court Bonds le 
idence, Burglary, etc (including executors, administrators, guardians, trustees, re- 0 

j * Joli ceivers, assignees), Court Bonds (including all required to be 
j SaAnp > PideMty ced Surety Bonds. filed in course of judcial proceedings)—Contract Bonds— | 
\ SURETY | Depository Bonds—Bonds of Indemnity on account of lost So 
coe GENERAL CASUALTY « SURETY C0 instruments—Bonds on Assignment of Accounts Receivable— th 
SS Sa . Qualifying Bonds for Insurance Companies—Miscellancous al 
ELMER. H. DEARTH, President Credit Guarantees—Internal Revenue Bonds—Custom House pe 
606 Woodward Ave. ~ Cor. Congress Detroit, Mich. Bonds—Indemnity Bonds in favor of a Surety Company. I; 
Bound in Buckram Pr'ce $3.50 be 
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CHICAGO OFFICE: Selling Agents 135 William Street 
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AMERICAN 
SURETY ; 
COMPANY 

of NEW YORK 


Net Surplus, . . . . $2,086,742.08 E nica 3 
Surplus to Policyholders, $3,336,742.08 — — 100 BROADWAY 


EASTERN DEPARTMENT WESTERN DEPARTMENT 


O'SOHN KAY, Vice Pres, meget nd SURETY BONDS BURGLARY INSURANCE 


A. H. HASSINGER, Sec’y 
NEWARK, N. Jj. CHICAGO ILL. 





ee RIGHA2DSON, United States Manager 


GENERAL BUILDING -4T! & WALNUT STS. 
PHILADELPHIA 














ACTUAL MARKET VALUES USED FOR ALL SECURITIES 
Organized 1855 January 1, 1921 


FIREMEN'S INSURANCE COMPANY 


OF NEWARK 
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| FIRE INSURANCE NOTES AND EVENTS 











NEW YORK SURVEYS 


What the Mutuals Offer.—Speaking of 
mutual competition, many copies of the let- 
ter which has been sent around have been 
received by parties in interest and naturally 
shown to their brokers. Normally, they 
will in the high grade sprinklered risks offer 
returns of about 90 per cent; they state that 
they eliminate coinsurance requirements by 
requiring that the party shall carry full 
value insurance; they include full sprinkler 
leakage; they include wind storm losses; 
they offer to settle the loss on finished goods 
on the basis of the net selling price, and 
finally state that the cancellations are al- 
ways made on a pro rata basis. It is well, 
perhaps, to have the offer set forth as it is 
usually done in their communications. 

The Number of Brokers—The report just 
published by the Insurance Department of 
the State of New York shows that from 
January 1, 1921, to April 15, 1921, brokers’ 
licenses to the number of 12,240, approx- 
imately, were issued. This is an estimate 
based on the average number on each page. 
It would seem from this that no one need 
lack the services of a broker if he wants 
one. 

A Lot of Reconstruction Work.—There 
may not be much new building going on at 
the present time but a very short walk in 
any direction will show that a large amount 
of reconstruction work is going forward. 
Inasmuch as all of this involves at least a 
builder’s risk charge, it is making some busi- 
ness for the companies. 

As to Premiums.—It is now possible to 
get a line on the premiums in New York 
city for 1921 during the first six months for 
Manhattan and the Bronx as compared with 
Previous years. In substance it can be set 
forth as running some two million dollars 
better than the premium receipts for 1919 
but about five million less than the 1920 re- 
ceipts. 


The Sprinkler Bulletins—The Sprinkler 
Bulletins 1701 and 1702 cover new equip- 
ments, some 14 in number. These grade as 
follows: 2 at 40 per cent, 2 at 50 per cent, 


1 at 60 per cent, 5 at 80 per cent, 2 at 85 per 
cent and 2 at 90 per cent. 

The other Bulletin, No. 1703, gives a re- 
port of 18 fires. Seven are listed as slight, 
three as moderate, four as considerable and 
four no losses at all. 

Is It Not a Shame: That on the lower 
part of Manhattan Island, to wit: the north- 
east corner of John and Nassau streets, it 
should be possible to erect a non-fireproof 
structure of about five thousand square feet 
area? To be sure, it is of low height—three 
stories, we believe—but we certainly ought 
to have reached the point where only fire- 
proof construction is permissible in the 
lower part of Manhattan Island. 


PHILADELPHIA NOTES 

Optimism in Philadelphia.—Although the 
vacation period, long week-ends and the 
summer heat, coupled with the general busi- 
ness depression which has been nation-wide, 
have made real inactivity in Philadelphia's 
insurance district out of the question, careful 
analysis of what is happening here among a 
number of the principal industries assist one 
in deciding why many of Walnut street’s 
prominent insurance men have assumed such 
an optimistic view concerning the return to 
normal insurance conditions in the coming 
fall. 

A great many of the textile mills spinning 
underwear and hosiery are returning to the 
production gradually of healthy outputs. 
The carpet weavers’ strike settlement has 
placed the carpet mills in position to proceed 
with the execution of some orders on hand, 
with new business being received in mod- 
erate volume. 

The leather industry shows a marked im- 
provement for the return soon to more de- 
sirable business, both glazed kids and 
patent leathers being very much in evidence 
by the demand for both. 

A number of builders have agreed to start 
several large operations and some whole- 
sale houses and many printers give testi- 
mony to better business during the past two 
weeks. 


All these conditions insurance men here 


say indicate a consistent and modest return 
to prosperity in early fall with increasing 
betterment as the season advances, 


CHICAGO AND THE WEST 


High Fire Commission Problem.—There 
is some unrest among the agents, on account 
of the excessive commissions paid for fire 
insurance, in the so-called excepted cities in 
the West. At the meetings of the Western 
Union and the Western Insurance Bureau 
several months ago, a committee was ap- 
pointed to reform the situation, and it was 
understood that July 1 was the date when 
commissions were to be corrected. How- 
ever, nothing was done regarding this pro- 
position, owing to the present break in re- 
lations between the Union and the Bureau, 
and probably nothing will be done till after 
the coming meetings of the two major fire 
insurance organizations. In the meantime, 
conditions are not improving as regards the 
matter of commissions at certain points, it 
being understood that some companies are 
paying a flat commission of 35 per cent, 
with a 10 per cent contingent in one of the 
excepted cities. 


_ G. L. Cady Appointed Special.—George L. 
Cady has been appointed special agent of 
the National Liberty in Illinois. He was 
chief examiner in the Western department 
of the National Liberty. 


S. A. Goodman Goes With Commercial 
Union.—S. A. Goodman, head of special 
risk department of Fidelity-Phenix at Chi- 
cago, has resigned to go with the Commer- 
cial Union as superintendent of the improved 
risk department in Western Union territory. 


PACIFIC COAST 


Raisin Plant Fire Loss.—Fresno, Cal- 
ifornia, whose fire loss during the first six 
months of this year was the most serious 
of its history, experienced another disaster 
on July 30 when the plant of the California 
Associated Raisin Company burned with a 
total loss. The insurance coverage amounted 
to $375,000. 











FIRE AND ALLIED LINES 
REINSURANCE ONLY 


INTER: OCEAN REINSURANCE COMPANY 
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CEDARRAPIDS 





CEDAR RAPIDS,IOWA 


SURPLUS TO POLICYHOLDERS 
ONE MILLION DOLLARS 
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N. Blackstock, Pres. Emil Johnson, Secty. 


COMPLETE COVERAGE 
Automobile 
Insurance 


§nternational Indemnity Co, 
Home Office: Los Angeles 





— 





C. E, Clarke, President J. R. Anthony, Jr., Secretary 
CAPITAL STOCK, $206,700.00 


PENINSULAR CASUALTY COMPANY 


General Offices: St. James Building, Jacksonville, Fla. 
Accident and Health Insurance Commercial and Industrial 

















WANTED 

Producers who desire the best monthly premium Health and Accident 
Policies on the market. Excellent contracts. First-class Company. No 
Experiments, chance for promotion. 
FEDERAL CASUALTY COMPANY « «# «= DETROIT, MICHIGAN 

POLICY WITH FUNERAL BENEFIT 
Sold by—DETROIT CASUALTY COMPANY «~ = DETROIT, MICH. 
(Same Management as Federal Casualty Company.) 





EVERY INSURANCE MAN 


Who travels as Solicitor, Auditor, 
Inspector or Adjuster i is 


ELIGIBLE 
TO THE 


Iowa State Traveling Men’s Association 


“Oldest and Best’’ 





Accident Insurance at Cost 
Never Exceeded $9.00 per year 
Weekly Indemnity $25.00 
Death Benefit $5,000—$10,000 


Insurance to November Ist, 1921, for $2.09 
Write tor Application Blank 
H. E.REX, Sec’y-Treas _ DES MOINES, IOWA 




















Cc. A. PALMER, Prest. W. A. ELDRIDGE, Secretary 


S. D. ANDRUS, Vice-Prest. and Managing Underwriter 


The Inter-State Fire Insurance Co. 


OF DETROIT, MICHIGAN 
406-412 DIME BANK BUILDING 


$530,140.65 
469,022.68 


NET SURPLUS $61,117.97 
SURPLUS TO POLICYHOLDERS $320,267.97 


AGENTS WANTED IN MICHIGAN, OHIO, INDIANA AND ILLINOIS 














QUALITY INSURANCE—CHARACTER SALESMEN 
Wanted — Specialty Salesmen — Wanted 


Any Sure Enough Salesman, who has the proper Intestinal 
Equipment, whois ‘‘Four Square” and willing towork;can make 
not less than $20,000.00 per year helping us to continue the 
breaking of all Life Insurance records. 

Great Opportunity for the men who can qualify! ! 

From May,1919,to May,1920, Twelve Months—One Year— 
we wrote Ten Millions Life Insurance. How? Let us tell you. 
We have the plan; we furnish the leads. 

If you can qualify, write or wire 


, THE LIBERTY LIFE INSURANCE COMPANY OF KANSAS 


Topeka, Kansas. 














QUALITY INSURANCE For Preferred Risks 


Our new accident policy—the 
35th ANNIVERSARY 


gives all the usual coverage demanded by live salesmen (and buyers) and, 
in addition. has a new liberal and strong selling inducement in its provision of 


DOUBLE DEATH BENEFIT for accidents occurring while riding in 
PRIVATE or PUBLIC AUTOMOBILES 
20 per cent. of all accidents reported are Auto Accidents 


and no class of risk is more exposed to this hazard, through constant use, 
than the Preferred risk. They will want this policy. 


THE PREFERRED ACCIDENT INSURANCE CO. 
KIMBALL C. ATWOOD, President, 80 Maiden Lane, New York 











Great American 
Insurance Company 


New Dork 


INCORPORATED - 1872 
PAID FOR LOSS 


$122,116, 858. 26 
STATEMENT JANUARY 1, 1921 


CAPITAL 


*10,000.000.00 


RESERVE FOR ALL OTHER LIABILITIES 


20,840,005.95 


NET SURPLUS 


10,0 13,906. 14 
40,853.9 12.09 


THE SECURITIES OF THE COMPANY ARE BASED UPON 
ACTUAL VALUES ON DECEMBER 31, 1920 
Using security valuations authorized by Insur- 
ance Commissioners the ASSETS would 
show over $44,000,000 and the SUR- 
PLUS would show over $13,000,000 


THE COMPANY OWNS 
$10,195,000 U. S. Government Liberty Loan Bonds 


Home Office, One Liberty Street 
New York City 


Western Department Pacific Department 
WALTER H. SAGE, Gen’! Mgr. GEORGE H. TYSON, Gen’! Agent 
W.L. LER anager 210 Sansome Street 
76 West Monroe St., Chicago, Ill. 


Boston Office Marine Department 
ROGERS & HOWES, Managers WM.H.McGEE&CO.,Gen’lAgts 
4 Liberty Square, Boston, Mass. 15 William Street, New York City 


San Francisco, California 
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FIRE, CASUALTY AND MISCELLANEOUS SECTION 


New York and Chicago, Thursday, August 18, 1921 








Many Time-Saving Appliances and Devices Are 
Menaces If Not Properly Looked After 


Give floor thimbles or ceiling protectors adequate attention. 
Make a definite effort at least once a year of rendering all pos- 
ble danger points about your buildings fire-proof. If asbestos 
covering has been worn or torn away, it should be renewed. 
If cement is needed anywhere, it should be applied. 

It is noticeable that after a period of very cold weather, or a 
sudden cold snap in the early fall, a number of fires are always 
reported as having been caused by overheating furnaces, pipes, 
or stoves. Investigation usually proves that the owner thought 
everything was all right—when it wasn’t. It is really a case 
of “Didn’t know it was loaded!” 

Fireplaces are delightful to own. Someone has said that, if 
a fireplace could be installed in every home, it would re- 
duce the divorce evil by at least fifty per cent. This may or 
may not be, but fireplaces must be looked after or they may 
prove themselves the fly in the pot of ointment. 

If the fireplace has a dump which deposits the ashes in the 
cellar, see that there are no wooden partitions or anything 
other than masonry, brick, or cement which ashes and coal can 
possibly reach, and there should be an occasional examination 
that all these parts are sound, and that mortar and cement have 
not dropped away to permit the fire to reach surrounding in- 
flammable material. Many fires are traced to neglect in this 
connection. 

Then some fireplaces are furnished with such low, front 
metal guards that coals fall over, or when a burning stick 
changes position the sparks fly out. It is easy enough and 
very inexpensive to have the upper metal guards drilled, and 
upright spikes set into these drilled holes. A broad strip of 
zinc or sheet iron may be cut to the required length, bent in 
shape, and set against these supporting guards. A fireplace 
screen heavy enough to stand in place and to keep coals from 
snapping beyond the hearthstone, is a necessity and a cheap 
insurance, 

Modern electrical conveniences are a decided comfort and a 
great means of labor saving, but they must be handled with 
common-sense caution. Flat irons are the cause of many fires. 
The user of the iron is called away and forgets to turn the 
current off; or gets through with the iron and assumes that the 
current is off when it is not. After a time, the surface of the 
iron gets very, very hot, and sets fire to the ironing board or 
to some dry clothing which it touches. 


No one, either child or maid, should be entrusted with a flat 
iron of this type unless instructed as to the danger of leaving 
the current on and the advisability of disconnecting the iron 
altogether in order to make sure. A fortune awaits the inventor 
who will produce a flat iron which will signal the user in un- 
mistakable manner, when the current has been left on,—an iron 
which is fool proof! 


Fires Causep By Fiat Irons 

The National Board of Fire Underwriters reports 100 fires 
per day on an average from electric flat irons, curling irons, 
plate warmers, and similar devices. Many of these are large 
and dangerous fires, and the warning is uttered by them, “Never 
leave any kind of an apparatus with the current turned on. Do 
not rely upon so-called ‘Safety’ devices. Sometimes these work, 
sometimes they do not. If one must leave even for a minute, 
the wire must be detached at the socket. In that way there 
can be no chance of a mishap. The widespread formation of 
such a habit would save many lives and millions of dollars.” 

The danger of the ordinary electric bulb is not always appre- 
ciated. They are safe enough when properly used, but if used 
to dry clothing or to warm a bed, or covered up and applied 
to the seat of pain, as is sometimes done, there is grave danger 
from them. 

In one such case, a guest in a hotel hung a damp garment 
over a light bulb with the idea of drying it. The guest then 
went to bed and to sleep. The light bulb developed an intense 
heat which was retained by the surrounding damp garment, 
so that the glass softened sufficiently to collapse and to let the 
fabric come in contact with the glowing wire. The guest was 
carried unconscious from the burning room. 

Candle shades of inflammable material which rest upon the 
bulb or edge, preventing the escape of its heat, are to be 
avoided. Many a fire is due to defective wiring. That is, the 
insulation is imperfect. This insulation is in the nature of a 
fire-proof fabric with which the wires are wound or encased. 
The insulation may be worn, gnawed, rubbed, or burned from 
the wires themselves. If this is the case, you will get a sharp, 
bitey shock (when the current is on) from taking hold of the 
wire at just that point. Wires which are not properly insulated 
give an outlet for a spark of fire, which in turn may ignite some- 
thing inflammable near at hand. The wiring may have been 








done several years ago before the present rules for safety were 
required; or carelessness or ignorance or neglect may be the 
cause of the touble. 

Do not allow the man or woman who uses your electric 
vacuum sweeper to run it over the electric cord which conveys 
the current from the socket or base plug. Do not permit electric 
light cords to. be hung over nails, hooks, gas fixtures, or 
fastened up with wire staples or wooden cleats; also see that 
extension wires are not crossed by each other. 

If you use an electric heating pad, never leave it with the 
current on, for the retained heat under the bedding may become 
intense in a short time. These fine devices are for intelligent 
use, and are a great aid in case of sickness, but the nurse should 
understand the proper handling of them. 

It is undesirable to allow bottles to be thrown about at any 
time, for they get broken and may do a good deal of damage. 
More than one mysterious fire has been caused on a very hot 
day in the summer time by the rays of the sun being focused 
by a piece of broken glass in the dry grass. Most of us can 
remember childish experiments in which a lens was used to 
see how many minutes it would take before the rays of the 
sun so concentrated would become uncomfortably hot on the 
back of the hand; would scorch a piece of cloth; or set fire 
to a piece of paper. 

A surface of concave metal, like a tin pail or milk can cover, 
will often get too warm to touch, and has been known to reflect 
heat enough to ignite nearby inflammable material. In one 
case, a Fire Marshal expressed it as his firm conviction that a 


strange fire was caused in this manner. A bubble or defect in’ 


a window glass acted as a tiny lens with sufficient power to 
set fire to light, dry muslin curtains which hung on the inside 
of the room. It will readily be seen how such a point of flame 
might be started after the hot sun had fallen on the glass for 
several hours. 

Many forest fires and valuable stacks of wheat and straw 
have been destroyed by the condensed and deflected rays from 
pieces of broken glass which had lain for months without doing 
any damage. 

A peculiar fire occurred in a jeweler’s window in an eastern 
city. This progressive merchant made an attractive display by 
placing a fine watch in the center of his window. Attached 
to it was a celluloid price tag with the value upon it. The 
price tag rested on a background of crepe paper. The watch 
was open to show the superior work, which it contained. In 
front of the watch was placed a magnifying glass to enlarge 
these works, so that the observer might study them. The sun’s 
rays struck the glass, were focused through the lens on to the 
celluloid tag, and as celluloid is very inflammable, it burst into 
flames and set fire to the paper. It happened at a time of day 
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when few were passing, and the fire had gained quite a head- 
way before it was discovered, 

In this connection, it is well to remember that toilet articles 
and combs of celluloid or celluloid material should be handled 
with the fact in mind that they must be kept from contact with 
heat. 

PyroxyLin Propucts 

Pyroxylin is a combination of cotton and camphor, which 
is known as “Pyroxylin Plastic Compound.” This material is 
used under such names as “Pyrolin,” “Fiberloid,” “Exylonite,” 
“Viscoloid,” “Parisian Ivory,” “French Ivory,” “Ivortone,” 
“Tvortus,” etc. The material is used for piano keys, eyelets 
in shoes, hair pins, combs, collars, mirror backs, toys, knife and 
fork handles, boxes, trays, picture frames, and has even been 
used for candlesticks. 

This material is very attractive and possesses the advantage 
of being sanitary, but children wearing combs made of it 
should not play in the heat of the fireplace, nor should it we 
used adjacent to fire or strong heat. In fact, be very careiul 
of any substance which carries an odor of camphor. Even 
ordinary substances may hold fire in an unexpected manner. 

A conflagration which destroyed a tenement house in which a 
number of families lived was supposed to have originated in 
the following manner: One busy housekeeper used her ironing 
holder until the corners of it became browned and charred— 
all ready to form a live coal when sufficiently heated. This very 
thing happened. She put the spark out several times, but did 
not know that there was still a little point of fire in the cotton 
batting filling of the iron holder when she tossed it into the 
clothes basket with the rest of the unsprinkled garments and 


pushed the basket under the table. She took her children for 


an afternoon’s outing at the beach, leaving in a short time. 
When she returned, her home was gone. 

A good-sized barn used for the storage of several automo- 
biles had a plank floor, which in due time became thoroughly 
soaked with oil. This garage, as it was now called, was near 
enough to the house to destroy it should a fire occur, and it was 
recognized that the oil-soaked boards would invite the fire fiend 
should a carelessly-handled match fall upon them. The ques- 
tion was, ‘‘What shall we do?” 

It was finally suggested that a good strong solution of lye 
be made, and these boards scrubbed with the lye, using an old 
broom to work the liquid well into the pores of the wood. The 
lye, of course, developed quite an intense degree of heat when 
dissolved in water. It was allowed to cool thoroughly before 
it was used. The lye combined chemically with the oil to make 
soap, and this was rinsed out of the pores of the wood with a 
stream of water from the hose. 


[The last installment of this article will appear in the 
next fire and casualty section of THE SPECTATOR. | 





Bagging and Burlap Risks 


the hazards are fibre weaving, dusting, cleaning, sew- 
ing. The dusting and weaving produce considerable 


for shipment in solid bales, wrapped in burlap and 
bound with wire. The fire record is poor. 
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A big warehouse fire recently kept the firemen busy 
in New York, and brings up the hazards of such 
properties. As to these, “Fire Insurance Inspection 
and Underwriting,” by C. C. Dominge and W. O. 
Lincoln, published by The Spectator Company, speaks 
as follows: 


BAGGING FACTORIES are of different classes— 
those making cotton duck bags, those making fibre 
bags, and those re-making used or second-hand bags. 
In the first group the hazard is principally cutting and 
sewing, and perhaps bleaching. In the second class 


fine lint and machinery is apt to be coated with it. 
Good ventilation is necessary. In second-hand bag 
mills, old bags. of all kinds are remade. They are 
washed, dried, sorted, patched and rewoven. There is 
a certain amount of refuse, rags, etc., received in the 
used bags, which should be immediately disposed of. 
Dry rooms should be standard, Premises usually pre- 
sent an unattractive appearance. Incidental hazards 
are waterproofing or fireproofing bagging. Fibre bag- 
ging factories have a poor fire record. Fires in this 
class produce considerable smoke and are liable to 
smolder for several weeks. 

BURLAP—Said to be subject to spontaneous com- 
bustion when oiled or dyed. New burlaps are packed 
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Standardization Conference in October. 
—The Sixth Annual Standardization Con- 
ference will be held in Chicago early in Oc- 
tober. J. H. Brumbaugh, chief engineer of the 
Central Actuarial Bureau, has requested mem- 
bers to inform him during the month of August 
of any needed revision of existing rules. 





re sy fe 


ad 


mom 








1€ 





August 18, 1921 


THE SPECTATOR 


FIRE AND CASUALTY SECTION 


JOHN B. MORTON PLEADS FIRE COMPANIES’ CAUSE 





President of the National Board of Fire Underwriters Sends Open 
Letter to Newspapers 





CITES ALFRED M. BEST’S EXPLANATIONS 





Says Contentions for Changes in Laws Were Transformed Into Criticisms of 
Companies by Press 


Join B. Morton, president of the National 
Board of Fire Underwriters, in an open letter 
to newspaper editors the latter part of last 
week said: 

It is my confident belief that the newspaper press 
had no intention of misrepresenting stock fire insur- 
ance companies. in reporting the testimony of Alfred 
M. Best, called as an expert witness before the New 
York Joint Legislative Committee on Housing, and yet 
it is nevertheless true that his contentions for changes 
in the insurance laws of the various States under 
which the companies must operate were transformed 
into direct criticisms of the companies themselves. 

In an explanation of his own testimony (formally 
published early in August), the witness absolves the 
companies of exorbitant and concealed profits, of im- 
proper bookkeeping and general wrong-doing, and in 
tommon justice these features of his review should be 
set forth. First let me briefly digest what the witness 
in his explanation now says in this connection: 

1. Newspaper criticisms of companies were unfair 

and_ baseless. 

9, Investigation being ex parte could not but be 
incomplete and subject to misunderstandings 
and was “particularly unfavorable to a thor 
ough exposition of the facts.” 

3. Witnesses had no choice, could not be repre- 
sented by counsel or offer explanations, and 
had to go as they were led. 


Rescuing! 
, of Watertoron 310s 


68th ANNUAL STATEMENT 
JAN. Ist, 1921 


Capital........ $1,000,000.00 
Assets......... 7,482,209.76 
Liabilities...... 4,868,117.15 


Net Surplus to 
Policyholders. 2,614,092.61 








Fire, Marine, Windstorm, Automobile, 
Sprinkler Leakage, Riot, and 
Explosion Insurance 





New York State 
F. F. Buell, S. A., Troy 
E. J. Parmelee, S. A., Syracuse 
H. H. Porter, Watertown, N. Y. 


New England 
Geo. Shaw, S. A.,116 Milk St., Boston 
H. H. Landon, 116 Milk St., Boston, Mass. 


Middle Dept. 
E. A. Morrell, S. A.,205 Walnut Place, Phila. 


N. Y. Sub’n and Northern N. J. A 
Jas. J. Garland, 514 Eighth Avenue, Brooklyn 


= 











4, Reserves of stock fire insurance companies are 
not too high. The witness would have one 
liability reduced but another immediately 
created as an offset. 

Reserving and bookkeeping methods are required 
by the laws of the several States. 

6. Profits of stock fire insurance companies are not 
too great even in most satisfactory years con- 
sidering the hazardous nature of the business. 

7. Elaborate rating machinery co-ordinated and 
paid for by companies in New York State 
“far more efficient than any politically con- 
trolled State bureau undertaking the same 
work would be.” 

8. Good faith of the New York Fire Insurance Ex- 
change in its dealings with the public. 


or 


The witness was contending for changes in the re- 
serving laws of the States for many years, which, he 
held, would clarify the statements required of stock 
fire insurance companies. We submit, however, that 
such an academic discussion was out of place in an 
ex parte hearing, as was also the witness’s personal 
views that interest earnings on these reserves should 
be considered a part of the underwriting instead of the 
investment account. In neither case would there be 
marked change in the status of the companies them- 
selves, though the futility of attempting to amend the 
present reserve laws of forty-eight States must be ob- 
vious to all. The profits not being too great, as the 
witness himself agrees, and dividends having been paid 
largely from interest earnings on investments, anyway, 


the present rates neither would nor could be affected. 


t was in the discussion of these academic subjects, 
at all events, that most of the misunderstanding arose, 


all of which now leads the witness to remark that: 


“There is no basis whatever for the widespread 
criticism of the fire insurance companies which has 
appeared in the daily press since the examination of 
\Ir. Best by the Lockwood Committee. This criticism. 
as above stated, was based upon the mistaken assump- 
tion that the insurance companies have been collecting 
from the public premiums very much larger than were 
adequate to pay losses and expenses, plus a reasonable 
profit, and that the companies had prepared their state- 
ments in such a way as to conceal the supposed ex- 
cessive profits.” 


His views regarding the profits of stock companies 
are quite pertinent also. He says: 

“At this point we wish to state as emphatically as 
possible that the fire insurance companies have made 
more money during the last five years than they ever 
before made, or are likely to make again in any similar 
period, but even then the return upon the amount of 
money risked daily in their business—including the 
value of the unearned premiums—was not excessive, 
although it was very substantial.” 


Tt is true that we transacted a largely increased 
‘business during the term mentioned, but the profits 
have not yet been determined and will not be until 
our liability has all expired. We are indeed right now 
spending much of our temporary trade gain in steadily 
increasing losses on a greatly reduced premium income. 

There is still further word to be said on the subject 
of profits. After negotiations extending over a period 
of years, committees representing stock fire under 
writers and the National Convention of Insurance Com- 
missioners—-the public supervisors of all the States 
last spring reached an agreement as to a reasonable 
underwriting profit, placing the figure at 5 per cent, 
with an additional 3 per cent for the establishment of 


a “conflagration reserve” for the greater protection of 
the public. At that time also a formula was prepared 
by which these calculations are to be made and in 
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which interest earnings on investments were very 


properly assigned to the investment and not the un- 
derwriting account. 

As these public supervisors are students of the 
business in their various States, sworn to protect the 
interests of their citizens, and as we too are not look- 
ing for more than reasonable returns on our business, 
hazardous as it is, this voluntary agreement to limit 
profits must be accepted as a far step forward in the 
simplification of the public relations of the very closely 
regulated -stock fire insurance companies which beat 
the burden and expense of most of the pioneer re 
search work so essential in this business. 

This agreement is a logical sequence to co-ordinated 
rating by the companies themselves in which the sev 
eral States, through their public officials, have so large 
a voice in the determination of basic schedules to pre- 
vent discrimination. 

Under the anti-discrimination law of New York 
State, for instance, all rates as made by the New York 
Fire Insurance Exchange are filed at, the New York 
City office of the State Superintendent of Insurance 
as and when they are submitted to members themselves 
and there is, of course, nothing ‘‘secret’”? or under- 
handed about them. 

When being examined before the Legislative Com- 
mittee, the witness made suggestions for changes in 
rules of the New York Exchange which he believed to 
be against public policy, and they were, by agreement 
with counsel, immediately accepted. While effecting 
these amendments because we agreed to do so—though 
we cannot even now admit that they were against pub- 
lic policy—steps were taken to lay the whole problem 
before the Hon. Elihu Root, whose opinion states that 
the New York Fire Insurance Exchange is operating 
in full conformity with the law-of New York State 
and that even the criticised rule regulating brokers, 
which has been nullified, was legal and proper. We 
can never be made to believe that it ever was ‘“‘crimi- 
nal’ in any sense of the word. 

1 


In the explanation of his testimony before the Legis- 
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The Liberty Fire 


Insurance Co. 
Statement, Dec. 31, 1920 


Total Liabilities $491,607.98 
Capital Stock.. 200,000.00 
Net Surplus... 244,784.97 





Total Assets... $936,392.95 


LINES WRITTEN 
Fire, Lightning, Tornado, Rent, 
Use and Occupancy 


Automobile Fire Floater 
Riot and Civil Commction 


The Surplus will be further in- 
creased from time to time as 
business warrants. 


Home Office 


TITLE GUARANTY BLDG. 
ST. LOUIS, MISSOURI 

















AUTOMOBILE THEFTS 


Efficiency of Police in Portland, Ore., 
Leads to Many Recoveries 


RECORD CITED BY FIREMANS FUND 


Company Paper Declares Portland’s Ex- 
ample Can Be Followed Everywhere 


The theft of automobiles can be stopped, 
says the Firemans Fund Record of San Fran- 
cisco, which continues: 

Portland, Ore., is one city that has proved it. 
In January, 1920, there were seventy-three 
automobiles stolen in Portland and sixty-four 
were recovered. In January, 1921, there were 
thirty-two thefts and thirty-two recoveries. 
This shows that an efficient police service not 
only recovers cars—ioo per cent of them in that 
second January—but has the moral effect of 
reducing the number of thefts. 

Portland’s records from the end of October 
to the end of February showed~only one car, 
a 1915 Ford, unrecovered. 

In the Record for February attention was 
called to the total of 9,000 cars stolen in New 
York city alone in 1920, with only half of 
them recovered and arrests in only five per 
cent of the cases—a condition far more typical 
of American conditions as a whole than is 
the situation in Portland. Yet what can be 
done in Portland can be done elsewhere. 

In April, 1920, the Pacific Coast Automobile 
Underwriters Conference got the co-operation 
of the city officials. A theft bureau was or- 
ganized in the police department, being put in 
charge of a lieutenant and including two ser- 
geants and twenty patrolmen. 

The bureau keeps a card system record of 
all stolen cars, both those owned in Portland 
and outside the city. Reports are made nightly 
on stolen and recovered cars for the day and 
information is sent each night to all corre- 





(Continued from page 15) 
lative Committee, which brought about these changes, 
the witness now says: 





“The testimony regarding the methods of the New 
York Fire Insurance Exchange received immediate 
and striking endorsement through the agreement by 
the Exchange of all of the changes suggested by the 
witness, these changes being promptly agreed to by 
the Exchange as soon as the suggestions were brought 
to its attention—strong evidence of the good faith 
which, in our opinion, has always characterized the 
dealings of that body with the public, which general 
opinion was not shaken by the fact that we considered 


certain of its rules unfair and counter to the interests4 


of the public.” 

You may recall that following the agreement made 
for the amendment of these rules it was announced 
that $130,060,000 would be saved to the people of the 
United States in premium rate reductions. 

Impossible! Absolutely so. There are no undue 
profits in fire insurance, nor is there any monopoly. 
Were any great profits to be realized there would be a 
horde of new companies, as pointed out by “The 
Credit Monthly” in its August issue reviewing the re- 
cent inquiry. This is the official organ of the National 
Association of Credit Men, and there is none more 
directly concerned in the solvency, fair ratings and 
public relations of stock fire insurance compan+:s. 

“Close analysis of what was brought forth,’’ says 
“The Credit Monthly” in this article, “would in no 
degree weaken confidence in the management and 
strength of the fire companies.” 
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spondents of the police department, the watch 
for thieves thus being extended over a wide 
territory. Every garage is required to keep a 
record of all cars stored and these records are 
checked daily by policemen who visit the gar- 
ages. 

Two men handle the records of cars stolen 
outside the city. 

In January, eight cars stolen outside the city 
were recovered in Portland. 

There are twenty-six motorcycle policemen 
who form a field force constantly on the look- 
out for stolen machines and two patrolmen 
who do nothing but investigate reports on 
stolen and suspicious looking automobiles. 

The conference has worked in close co- 
operation with the police bureau from the be- 
ginning. 

The good results that have been accom- 
plished in Portland are due to system, vigilance, 
pertinacity and horse-sense. There is no rea- 
son why equal results cannot be obtained in 
every other city. The average American police 
official, approached with a demand for the es- 
tablishment of a bureau such as Portland’s, 
would probably object to the detailing of a 
special squad commensurate in size with Port- 
land’s. But that is not a valid objection. The 
duty of the authorities is to prevent as well as 
punish crime. The theft of automobiles is 
crime. There is too much of the “it-can’t-be- 
done” spirit in America. That is why there 
are a hundred times as many automobiles 
stolen in Buffalo, for example, as in Liverpool. 





Perth Amboy Shunned by Automobile 
Underwriters 

Is Perth Amboy in the near future to be 
without automobile insurance? This is the 
question being asked by many of the agents for 
automobile insurance to-day. Not only is one 
company complaining as to the number of in- 
sured cars burning up and being otherwise 
damaged, but it was learned to-day from one 
of the leading insurance firms that more than 
six companies have refused to write automo- 
bile insurance in this city. It is claimed by this 
firm that between twenty-five and thirty cars 
belonging to Perth Amboy people have been 
destroyed by fire during the past six months. 
The cars were valued from anywhere between 
$1,800 to $4,500. 

So serious has the situation become that 
Perth Amboy is considered a very bad risk by 
the insurance companies, and if present condi- 
tions continue the city may be placed on the 
black list, along with New York, Brooklyn, 
Paterson, Passaic and Hoboken. This means 
that the experience of all companies writing 
automobile insurance in this city is unfavorable, 
and if present conditions continue it will only 
be a short time before it will be impossible to 
cover a car in this city. : 


Would You? 

Do you believe in mutual insurance? Would 
you like to have the principle of mutualism 
(socialism) applied to your own regular busi- 
ness? asks Edson S. Lott, president, United 
States Casualty Company. 
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CHECK RAISING 


$23,000,000 Stolen in One Year by 
These Means 


BUSINESS MEN USUALLY VICTIMS 


Insurance Against Check Alteration Grow- 
ing More Popular 
By L. G. HeErsert 


Every individual who carries a checking ac- 
count is a logical prospect for the check raiser 
or the forger. People in business are es- 
pecially likely to be selected as victims, because 
of the fact that they are writing a good many 
checks in the course of the week’s affairs, and 
so the appearance of a check for a sizable 
amount will not be likely to cause immediate 
surprise or comment. Therefore it behooves 
everyone who has a vital interest in protecting 
his finances to be on the alert. 

That this danger of check raising or forgery 
is a very real one is attested by the fact that in 
1907 it was estimated by William J. Burns that 
the public suffered losses that year alone prob- 
ably amounting to $17,000,000, and that six 
years later, or just before the outbreak of the 
World War, this amount had grown to a figure 
approximating $23,000,000. Since that time the 
world has gone through a tremendous up- 
heaval, and we have experienced a tremendous 
wave of unrest and crime. For many reasons, 
bankers and financiers have not thought it ad- 
visable to give out the forgery and check al- 
teration figures during this period, but’ it has 
been estimated that this loss will probably 
reach an annual figure of $30,000,000. 

This points out that the menace is a real 
one, and one which may hit us in a large way 
any time. The fact that you or I have never 
had a check raised on us or a forgery per- 
petrated is no reason that there may not be a 
first time. The wise man locks the stable door 
before the horse is stolen, and not afterwards. 

From time to time there have been put on 
the market mechanical devices of more or less 
merit to forestall or prevent the operations of 
the individual who is dealing illegally in other 
people’s checks. Without doubt, these devices 
have served a splendid purpose, and it is prob- 
able that even the cruder and less complicated 
styles of apparatus have prevented amateur 
depredations. But the menace from the ama- 
teur check worker is nothing like as great as 
the danger from the expert check worker. 

It is now known that these experts have 
brought the “art” .of forging and altering 
checks to a high degree of perfection. These 
skilled workers do not risk clumsy methods. 
but bring to their aid the science of chemistry 
and laboratory practice. 


PRoTECTING DeEvIcEs 


If you want to know just how to get ahead 
of any particular check protecting device, talk 
with some salesman who is marketing 2 com- 
peting apparatus. He can usually tell yott 
some things you would not think of urself. 
Then if you want to get the points at which 
his device can be beaten, go to the man whois 
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The 80 Per Cent Clause 


john B. Morton, president of the National 
Board of Fire Underwriters, has written the 
following letter to J. R. M. Klotz: 

Let me express my appreciation of your 
favor of August 2, so frankly discussing fire 
underwriting from your viewpoint and with 
particular reference to coinsurance. My own 
judgment of the coinsurance requirement is 
that it has done more to reduce and stabilize 
rates of fire insurance than any other single 
factor. In any event, coinsurance (which is 
only another name for adequate insurance to 
value) and schedule rating (which gives every 
property owner a voice in fixing his own rate) 
have brought about a vast improvement in our 
business. 

Were it not for the requirement of adequate 
insurance to value (coinsurance) there would, 
of very necessity, be an immediate and heavy 
increase in the rates of fire insurance because 
of the great increase in total losses that would 
come to us on a reduced premium income. 

Furthermore, it would at once set up a dis- 
crimination between insurants. Here, say, are 
two property owners with buildings, each val- 
ued at $100,000 and rated the same (one per 
cent), without coinsurance. 

“A” carries $80,000 insurance and pays $800 
in premiums. 

“B” carries $40,000 insurance and pays $400 
in premiums. 

In case of a $30,000 fire loss, each would re- 
cover $30,000 under his insurance policies, yet 
one man paid twice as much in premiums as 
did the other. We received less in one case, 
but we pay the same in both cases. 

That is fair neither to us nor to “A.” Under 
the cighty per cent coinsurance requirement, 
the settlements would be as follows: 


66 Aa? 
SOU VAMes oof. Soro eee: $100,000 
Insurance (eighty per cent).. 80,000 
PRGMGtibars a 300 os, c ie cee 800 
BE org 0 Oa rere ae aa 30,000 
[Insurance Pays ............. 30,000 
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“BR” 
Sound: Velie... 2.5. 66s cee $100,000 
Insurance (forty per cent)... 40,000 
BVOSNINGG Co. dab hoc dcwce san 400 
WIGGLE OS oS foc eee coast 30,000 
Trasurancé: Cavs. css ccc es' 15,000 
“We Pastteipation.....).... =< 15,000 


Can you not see that ““B” gets only what he 
pays for and that had he provided $40,000 ad- 
ditional insurance he would have paid $400 ad- 
ditional premium and would have received 
$15,000 more when the loss came? 

I cannot agree with your contention that to 
abandon coinsurance would increase business, 
though I do know it would increase losses to 
us and hence the rates to the public. 

You say: “Insurance companies are ex- 
ceedingly keen on selling coinsurance policies 
which would seem to make the insured a quasi- 
partner in the enterprise. Many people invited 
to share in the enterprise feel that the under- 
taking cannot be such a great success or else 
they would not be invited in. This arouses a 
little suspicion. Worst of all, coinsurance re- 
quires of the insured a knowledge of insurance, 
which is just what he wishes to avoid.” 

Apparently you believe coinsurance to mean 
that in event of loss you will have to bear a 
certain portion of it. That is a mistaken idea, 
as the agreement has no effect whatever upon 
the adjustment of the loss if you provide the 
insurance required under the rate quoted. (See 
illustration above in the case of “A.’) 

In other words, the agreement operates only 
after a fire, when the amount of loss and the 
amount of insurance are less than the agreed 
percentage. 

Our business being based upon the principle 
of partial losses and adequate insurance to 
value, you can very readily see the importance 
of the requirement in relation to the rate to be 
paid, particularly when I tell you that only 
about five per cent of all losses exceed eighty 
per cent of the total value of the property in- 
sured. Therefore, any reduction in the per- 
centage of insurance to value would increase 
the losses to insurance, and so the rate of 
premium, 


Again I quote: “As a layman, I am in- 
clined to believe that your difficulty is that you 
do riot sell anywhere near the proportion of 
insurance that should be placed and that which 
you do sell is entirely too costly. I know many 
men who feel that a very large percentage of 
their premiums goes to sales expense, consist- 
ing of advertising, fine offices and commissions, 
which, by the way, while I know these com- 
missions are large, I think that the prevailing 
opinion of the public’s mind is that they are 
really much larger than they actually are.” 

I cannot agree that our expenses are tov 
high. Fire insurance, which is manufacturing, 
wholesaling and retailing all in one, is transacted 
at forty per cent of the net premium income. 
Of this the retailing expense is about twenty- 
one per cent, which leaves nineteen per cent for 
the manufacturing and wholesaling costs, in- 
cluding rating, public supervision, fees and 
taxes, surveys and inspections, home office 
supervision, adjustment and field expense, and, 
in fact, every element that enters into our vast 
and complicated business. 

The expense of fire insurance is much less 
than the manufacturing, wholesaling and _ re- 
tailing of shoes (55.4 per cent), men’s clothing 
(46.9 per cent) and other commodities. Com- 
parisons, however, are difficult to obtain from 
mercantile interests, while our affairs are all 
laid open to the public. 

You further make the suggestion that insur- 
ance should be compulsory, and with this I am 
not in agreement, either. As you say it may be 
possible, but I do not believe it is feasible or 
desirable. I believe in individual initiative. 
That which is made compulsory by legislation 
generally destroys the incentive which makes 
for progress. I can say this, however: Were 
insurance made compulsory, as you propose, 
full insurance to value would also be compul- 
sory, else the result would be equivalent to 
arbitrarily fixing a tax rate and then per- 
mitting the owner to determine the valuation on 
which he desired to be assessed. 

I assure you that we desire to be fair to the 
public in our dealings with it. 





INSURANCE STOCK QUOTATIONS 


The table below was corrected for Tue Srecrator by the firm of Noble 


& Corwin, New York, who make a specialty of this class of securities. 


New York and Hartford Casualty and Surety Stocks 


Capital 
(000 Omitted) Bid 








Etna Casualty and Surety........ 2,000 850 
Etna IEG. ccialscrara te aiaie wat este bites 5,000 475 
r Srety Pomreks coast a ee *5,000 68 

1 and Mortgage Guar.......... 5,000 200 

lity and Casualty ..0...cs0<wes 2,000 370 
Hastera: ‘Casualties « os «ses <5 350 100 
Hartford Steam Boiler............ 1,000 275 
Home Title ltt, Cos. osc. «csc ceeds 600 180 
Lawyers Mortgage ......ssecseees 6,000 115 
ryers Title and Prust; 605s 06+ 4,000 105 

yers Westchester M. and T.... 400 80 
Metropolitan Casualty ..........-. 200 3 ar 
National SUPER asin ie wits bio eee 5,000 170 
‘ew Amsterdam Casualty........ - 1,250 20 
New York Plate, Glass: 4.090400 *300 die 
pow York Title and Mortgage..... 3,000 100 
Tare ACCHEORE Fi.556.500 on ekees > 700 490 
ae Guar. and Trusts... 0.3566: 6,000 295 
a: cp ee counts acienncetoanevd 6,000 500 
tated States Casualty........... 500 150 
wired States Title Guaranty....... 625 70 
estchester Title and M.......... 500 150 


* 
Par $50. + Par $25. +t New stock. A, 2 per cent extra December 81, 1919. 
5 1 per cent extra January 1, 1919. F, 1 per cent extra January 2, 1920. C, 
Per cent exira February 9, 1916. RR, 1 per cent extra July 1, 1920. 
bove stocks have a par value of $100 except as otherwise noted, 


All the a 


New York and Hartford Fire Insurance Stocks 


June 22, 1921, 


Capital 
(000 mitted) Bid Asked Dividend Rate 


/Eina Insurance Company......... 5,000 390 420 24 OJ 
American: Alliance. ..0<. sccsscicaee 1,000 250 260 16 O&J 15 
Assurance Company of America.... 200 95 waa 7% FRA 
Bankers and Shippers............. 1,000 150 200 peepee Sa 28 
ae of aoe WOE dcccicceausaaus taken = 7 12 
Sad t INOS © occ cccnca dabeewtieendeas ,000 1 3 20 

— ee Commonwealth .....--c..ccccesce 5.000 300 325 dit 
Pt 1007 5 Ridehte-PReHiK. ..0.340ccaicdwouce 2,500 470 430 10 QT 
= 5 Gy Franklin, ......seccccececeweeeees 41,000 75 80 20 M&S 
210 16 OF 15 CR AS 6-65 we dclnu se seccacmemes $1,000 45 50 20 T& 
390 34 Oy Globe and Rutgers........-+...20. 00 1,200 80 T&T 

125 8 Great AMGLican ...+- 2000s cucdess 10,000 225 232 240 
300 10 WIMMOUNE 96 ca <6e cccecssccunshadeces *1,000 85 95 A 60 QJ 31 
o 12 t HactfordvBire. ..... 00006 celdeseee ts 4,000 500 540 16 OJ 
= 4 ie. eee ee 6,000 340 345 30 OT 
a 5 J Merchants Fire, common........... 00 475 525 25 J&I 
br 4J&I Merchants Fire, preferred......... 100 100 110 7 OF 
- .. ie} National Liberty ............0s0e. *1,000 165 175 C 20 F&I 

pach 7 Watseuel Fie... cscs ccecdeasducs 2,090 390 400 20 

ue ME a igen asveneandevabe *1/000 125 130 D 20 J& 
= 20 Ol NGS FAVES 6 ccccctedccecdnesaaves 72,000 35 45 10 A&O 
2 & Northern .....cccccccsccccsccsece 500 102 7 J&I 
110 OO ME, ec, scunacacatanevecton > +400 45 60 10 7&1 
510 Lo) RE oo a aeeemenmnennmeene y=) 3,000 400 420 24 QO&J 
305 F20OM Standard Fire .......-<..-seeede #500 80 on: . xeon 
re Cc oF Stuyvesant .......eeeeeececcccece 700 50 75 6 T&T 
80 6 J&D 15 United States. . 0... cscececeseas 91,400 41 47 $2 F&A 
160 10 J&J VlGdiCHERUES 5 o cciwdecrecaatadacs 1,000 3 33 E 20 QF 


*Par $50. + Par $25. t Par $10. { Par $20. A, 9 per cent January 31; 10 


aI 


per cent April 30; 12 per cent July 31; 15 per cent September 30, 1918. C, 2% 
per cent extra January, 1920. 
cent extra February and August; 1 per cent extra r 

All the above stocks have a par value of $100 except as otherwise noted. 


D, 5 per cent extra January, 1919. E, 1% per 
May and November. . 
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NORWICH UNION FIRE INSURANCE SOCIETY, LTD. 


59 John Street, New York Local Department, 100 William Street 
J. F. Van Riper, Branch Secretary E. F. Schleyer, Sec’y, Metropolitan District. 
meer Hare \ Managers J. H. Burger, Supt. of Agencies Oliver Bennett, Asst. Sec’y, Metropolitan 
O. F. Gant, Asst. Supt. of Agencies District 


NORWICH UNION INDEMNITY COMPANY 


45 John Street, New York 
W. G. FALCONER, President J. G. MAYS, Secretary 





Agents who sell Norwich Union policies are offering their patrons contracts upon which they 
can rely. The Norwich Union has won its prestige by over a century’s demonstration of this fact. 





IN UNION THERE IS STRENGTH—IN NORWICH UNION THERE IS STRENGTH PLUS SECURITY 
AND SERVICE 


Fire, Tornado, Automobile, Sprinkler Leakage, Use and Occupancy, Rents, Explosion, Riot and Civil 
Commotion, Tourist Baggage and all forms of Casualty Insurance 

















“A book ts good to read if it sets the reader in a working mood.” 


Federal Surety Company | “Third Party Insurance” 


Home Office, Davenport, Iowa 





{OLEATE ENTE 


BEING “Insurance against liability imposed by law upon an 
individual, firm or corporation by reason of injuries to person or 
property sustairied by a third person on account of a specified 
activity of the assured” 
Furnishes knowledge, confidence and POWER to ee aged nagcan 
; your sales force, the young man or woman in your office an to you 
Li db em —— ice is oe 20th. 1920 yourself, and sets your entire organization, ‘in a working mood.” 
. 5. n E 
icensed by overnment November 20th, 1 Suits ies Cheoter Mantis 
1, Coverages which have been Devised to V. Employer's Liability and Workmen's Com- 
meet Various Insurance Needs. . pensation. — 
M1, Characteristics Common to all Forms of wae Gaeasee 
Hl, The Various Third Party Coverages. Vill, Rates and Rating Bureaus. 
IV, Standard Provisions of Third Party —--'X+_‘Inspections and Audits. 


An Institution of Service a Rly iy eign 
: artin ° rnelius, eminently 


qualified for the task, has performed 
a most useful service in making 
available in book form 
essential information not 
treated of in any 
other publication. 


$5.00 
Prepaid 


TNT 










Writing Fidelity and Surety Bonds, Accident and 
Health Insurance. Burglary, Larceny, Theft and 
Hold-up Insurance. General Liability and Ele- 
vator Insurance. Automobile Liability, Property 
Damage and Collision Insurance. 


TUTTE TTT 








TTT 


Workmen’s Compensation 





We are well equipped to serve Agents of the Mis- 
sissippi Valley—Correspondence Solicited. 


PEUDLASUNATU DEA TU TALS ANL ETAL EU EEE ANE 









For Sale By 
The Publishers. 
THE INSURANCE FIELD CO., Incorporated 
P. O. Box 617 Louisville, Ky. 


W. L. TAYLOR OAKLEY H. BEYER 


Vice-President and General Manager Superintendent of Agents 
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UNTERMYER AGAIN FLAYS COMPANIES 





Counsel for Lockwood Committee Hurls Dire Threats in Letter From 
Carlsbad 


SCORES OPINION BY ELIHU ROOT 


Department Examination of Prudential ‘‘Whitewash,”’ He Proclaims 


Samuel Untermyer, counsel for the Lock- 


~ 


wood Committee, who is enjoying a rest at 
Carlsbad before launching further attacks on 
the insurance business next month, has evi- 
dently been keeping in close touch with 
what has been going on at home. In a letter 
received in New York last week, Mr. Unter- 
myer replies to the recent opinion of Elihu 
Root by declaring that Mr. Root gave his 
opinion without knowing all the facts and that 
such information as he had had was calcu- 


lated to mislead him. 

“Mr. Root’s opinion,” said Mr. Untermyer, “is the 
opening gun in the far-reaching propaganda campaign 
of the fire insurance companies of America to main- 
tain their mcnopoly and the accompanying burdens of 
excessive rates that are being saddled upon the 
American people. They begin the campaign by seek- 
ing, through gross misrepresentation, to create a 
false sentiment in anticipation of the assaults that 
are being launched by their press bureaus and by 
their marvelous and heretofore unbeatable lobby upon 
the legislation that is about to be recommended by 
the Lockwood committee to curb their monopolistic 
powers and to reform the methods of fire insurance 
companies onthe basis of the disclosures already made 
by the committee, which, by the way, as to them have 
barely begun. 

“What they primarily fear (and wisely so) are (1) 
that their power to use these vast trust funds in 
stock speculations will be ended and that their in- 
vestments will be hereafter limited, as are those of 
the life insurance companies, and (2) that excessive 
and unequal fire insurance rates and the methods here- 
tofore employed of maintaining them will be ended 
and that their practices will be hereafter so regulated 
as to prevent the continuance of monopoly, oppression 
and excessive rates.” 

Mr, Untermyer then referred to the concessions 
made by the fire insurance interests as a result of the 
Lockwood committee revelations, and asserted that 
these reforms were promised “under the pressure of 
the alternative that if not made the members of the 
exchange might be subject to indictment for con- 
tinuing to maintain a criminal conspiracy.” 

“Mr. Root’s opinion,” the letter continued, “is upon 
two points, and is, as I read it, in effect as follows: 

“(1) That fire insurance companies may combine 
through voluntary unincorporated associations, for the 
Purpose of fixing the rates that the insuring public 
must pay to them, without review or redress by the 
courts or by any public authority; and (2) that the 
Pledges heretofore exacted of brokers and the penalties 
imposed upon them by the Exchange for doing busi- 
hess with companies that are duly licensed and super- 
vised by the State but have not been permitted to be- 
come members of the Underwriters Monopoly or Ex- 
change, do not contravene the law. 


Says Crimes Have BEEN CoMMITTED 


“My contention is that on both of these points the 
criminal laws have been plainly violated, because of 
Practices that were proved but with which Mr. Root 
has apparently not been made familiar. 

“There can, of course, unfortunately, be no doubt 
that the law, strange as it may seem and contrary to 


its general policy against combinations of competitors, 
€xpressly permits fire insurance companies to agree 
on rates that the public must pay, and that it thus 


eliminates competition between those companies that 
become members of such an association. 

“What these gentlemen have done, and what the 
not tolerate, is to use this extraordinary 


choose ¢ 


law wil! 


privilege in such a way as to drive out of the State 
all companies that have passed the necessary test of 
supervision and are authorized to do business in the 
State, whom they refuse to receive as members or 
who can not or will not conform to their conditions 
(1) by denying them access to the schedules of rates 
fixed by the Exchange, although they are willing to 
pay their share of the expense; (2) by preventing the 
members of such an Exchange from the reinsuring 
with outside companies, under threats of expulsion, 
and (8) by denying outside companies the facilities 
for doing business by forbidding brokers who do busi- 
ness for members of the Exchange from transacting 
business for outsiders. 

“Tt is these unlawful practices and not the agree- 
ment on rates that constitute the criminal conspiracy. 
It is not and has never been claimed that the agree- 
ment on rates is in itself unlawful, as to those com- 
panies that become parties to it, as Mr. Root seems 
to assume. It is upon this false assumption that 
Mr. Root rests his opinion.” 

After criticizing the methods of fire insurance 
brokers, Mr. Untermyer’s letter continued: 

“The ‘grand-stand’ play of Mr. Dryden, of the Pru- 
dential Life Insurance Company, in going through 
the motions of grandiloquently calling upon the Insur- 
ance Superintendents of New York and New Jersey 
to investigate the facts that the legislative committee 
wanted to investigate, but that he refused to permit 
by declining to answer questions, is not up to the 
general standard of resourcefulness adopted by these 
astute gentlemen when they want to substitute a 
‘whitewash’ for a genuine investigation. 

“Contrary to the general impression that Mr. 
Dryden and Mr, Peabody have almost succeeded in 
creating through their insidious and persistent propa- 
ganda, they were offered every opportunity for ex- 
planation. That opportunity is still open to them. 
There is no need for and no plausibility in the pro- 
posed ‘whitewashing’ performance to which Mr. 
Dryden is now about to submit himself. All he need 
do is to go upon the witness stand before the com- 
mittee and answer the questions that he has refused 
to answer ‘on advice of counsel.’ He may then ex- 
plain anything he pleases to his heart’s content, as he 
was expressly and repeatedly invited and urged to do 
and which he declined. 

“None of us were born yesterday and the public 
will understand in advance what is meant by the kind 
of ‘investigation’ that Mr. Dryden has invited. What 
his company needs is a thorough legislative investiga- 
tion, which the Lockwood committee has not the 
power to undertake. The Armstrong committee did 
not have the time. It hardly touched the surface of 
the rich field of the Prudential Life for lack of time. 
The efficacy of an investigation by the average Super- 
intendent of Insurance was made apparent by the 
disclosures of the Armstrong committee. It is again 
well illustrated by the way in which our successive 
Superintendents have been recommending and urging 
legislation again and again extending the time of the 
life insurance companies to dispose of their speculative 
stocks, until the extensions now aggregate fifteen 
years and more and which extensions have cost the 
policyholders of these companies hundreds of millions 
of dollars, and are likely to cost them still more.” 





Office Building Fires 

A fire in an office building in Pittsburgh, which 
caused a heavy loss, directs attention to this class of 
risks, concerning which “Fire Insurance Inspection 
and Underwriting,’ by C. C. Dominge and W. O. 
Lincoln, published by The Spectator Company, speaks 
as follows: 

OFFICE BUILDINGS (fireproof)—The main fea- 


23 





ANSWERS SAMUEL UNTERMYER 


Stewart Browne Says Lockwood Commit- 
tee Counsel Usurped Power 

The New York Times early this week printed 
the following letter from Stewart Browne, 
president of the United Real Estate Owners 
Association, who replied recently to Samuel 
Untermyer, chief counsel to the Lockwood 
committee, who, in a letter to The Times from 
Carlsbad, charged that Mr. Browne was 
“grossly misrepresenting real estate owners.” 

“Evidently jealous of Senator Elon R. 
Brown’s and Senator Meyer’s yellow journal 
publicity,” says Mr. Browne, “Mr. Untermyer, 
from faraway and peaceful Carlsbad, breaks 
out in publicity by revamping his insurance 
mouthings. No policyholder’s grievance 
brought about the Hughes-Armstrong insur- 
ance investigation. Mr. Untermyer knows, as 
do others, that it was bought and paid for. 

“Every legislative bill, and there were many 
passed as the result of such investigations, has 
been repealed except one. Yet Mr. Untermyer 
would give it rebirth in order to re-establish 
his lost prestige. No policyholder, no stock- 
holder, no depositor, asked the Lockwood com- 
mittee or Mr. Untermyer to make the investi- 
gation he made. The Legislature refused to 
grant’ such power. He usurped it. 

“Brother Untermyer classifies my criticism 
of his act as examining counsel as ‘a tissue 
of ignorance, falsehood and misrepresentation.’ 
With the exception of the ‘ignorance,’ that is 
exactly how Mr. Untermyer’s publicity might 
be described. He is no fool. He is not ig- 
norant. He is one of our ablest lawyers. The 
truth, unfortunately, does not make good head- 
line publicity. If it did I would get pages of 
it instead of a few sentences and paragraphs. 

“Tn thirty years I have seen many legislative 
and grand jury investigations. Most of them 
were fakes with fake results, and were con- 
ducted principally for the exploitation of poli- 
ticians and others, all seeking advancement at 
the expense of the taxpayers. While they do 
some good, they do much harm. Barnum was 
right. The public does love to be fooled.” 


Thrasher Hall’s Resignation 

Thrasher Hall, manager of the Underwriters 
Adjusting Company, Detroit, Mich., has writ- 
ten to THe Spectator as follows: 

“My resignation as manager of the Under- 
writers Adjusting Company has been accepted, 
to take effect October 9 next. 

“T should very much like to remain in De- 
troit if I can get the patronage of enough com- 
panies to justify me in opening an office as an 
independent adjuster. 

“The adjustment situation in Detroit is very 
bad, as it is in most other places, due partly 
to careless methods that were in vogue during 
the war, and which are very slowly righting 
themselves now.” 








tures are the height, protection of ironwork, and floor 
openings. Many losses have occurred to old records 
and files kept in wood cabinets. or lockers in rooms 
where boys go to lounge and smoke. Recommend all- 
metal construction for lockers. If restaurant or club 
in building, inspect carefully for setting of range. 
Excellent insurance risks. 
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Authorized Capital, $1,000,000.00 


Now Organizing 


Contributed Surplus, $1,000,000.00 


Detroit Fidelity & Surety Company 


934-5-6 BOOK BUILDING 
Detroit, Michigan 


NOW ORGANIZING 
OFFICERS 


Hon. A. F. Bunting 
First Vice-President 
Second Vice-President 


Louis W. Schimmel 
Hon. John Q. Ross 


President 
E. E. Englehart 
Hon. Walter J. Hayes 


Secretary 
Treasurer 


DIRECTORS AND INCORPORATORS 


' Hon. A. F. Bunting, Detroit, Mich. Attorney & Counsellor 
at Law, Active Business Official of Michigan Bonding & 

_ Surety Co. 

Hon. Walter J. Hayes, Detroit, Mich. President, American 
State Bank of Detroit. 

Seward L. Merriam, Detroit, Mich. Attorney & Counsellor 
at Law, General Counsel, Pere Marquette Railroad. 

John A. Russell, Detroit, Mich. President, Manufacturers’ 
Publishing Co., Michigan Manufacturers’ Financial Record, 
Director, American Public Utilities Company, Realty Mort- 
gage Corporation. 

E. E. Englehart, Detroit, Mich. President, Englehart Audit 
Co., Secretary, Detroit Connecting R. R. Co., Ex-Chief 
Examiner, Department of Insurance, State of Michigan. 

Paul H. King, Detroit, Mich. Referee in Bankruptcy, Director 
Commonwealth-Federal Savings Bank of Detroit. 


Louis W. Schimmel, Detroit, Mich. Vice-President, American 
State Bank of Detroit, Retired Manufacturer. 

Hon. John Q. Ross, Muskegon, Mich. President Union Na- 
tional Bank, President West Michigan Steel Co., Vice-Presi- 
dent Home Finance Corporation, Secretary-Treasurer The 
Linderman Co. 

Hal. H. Smith, Detroit, Mich. General Counsel Michigan 
Manufacturers Association, Michigan Bankers’ Associa- 
tion, Michigan Mutual Liability Co. 

Hon. A. E. Wood, Detroit, Mich. President The A. E. Wood 
Co., President Central Finance Corporation, State Senator. 

Hon. Burt D. Cady, Port Huron, Mich. Chairman State Cen- 
tral Committee, Director Port Huron Co-operative Shoe Co., 
Ex-Postmaster, Ex-State Senator. 

William C. Cook, Detroit, Mich. President, Detroit Paper 
Stock Company. 


Salesman Address WALTER W. TAIT, Organization Director 











A NEW BOOK BY 
WILLIAM ALEXANDER 


THE PROSPEROUS AGENT 


Characteristics of the successful life insurance 


solicitor 
Per copy, card board, $1.00 Red cloth, $1.50 


OTHER BOOKS BY 
WILLIAM ALEXANDER 


EDUCATIONAL SERIES 
1. What Life Insurance Is and What It 


Does 
Text book, or primer, dealing with the fundamental 
principles on which all sound life insurance rests. 
Price $1.50 
2. How to Sell Insurance 


Primarily for the guidance of inexperienced agents. 
Price $2.00 


3. The Art of Insurance Salesmanship* 


A series of practical hints on canvassing, to stimulate 
the thought of both experienced and inexperienced 
agents. 


*The third volume of this series will be published on or 
about January 1, 1922. 











New, Improved and Greatly Enlarged Edition of 


Fire Insurance Inspection and Underwriting 


By C. C. DOMINGE and W. O. LINCOLN 


Associate Members, Nattonal Fire Protection Association 
Members, Insurance Society of New York 


3200 DIFFERENT SUBJECTS TREATED 
NUMEROUS ILLUSTRATIONS 


A Complete Text and Reference Book for 


Fire Insurance Inspectors and Underwriters, Students, 
Firemen and Others Interested in Fire Prevention 


Insurance Terms Defined 
Standard Policy Thoroughly Explained 
Special Forms of Insurance Analyzed 
Chemicals and their Hazards Described 
Manufacturing Processes & Special Hazards Listed 


Alphabetically Arranged—Printed on Thin Paper—Bound 
in Flexible Covers—Just the Book for the Under- 
writer in Office or Field 


PRICES 


Flexible Binding, $5.00 
De Luxe edition, thumb indexed, $6.56 


THE SPECTATOR COMPANY 
PUBLISHERS 
CHICAGO - - - - = = = = NEW YORK 
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Premiums Show Drop.—Fire insurance 
premiums in Sah Francisco for the first six 
months ‘of 1921; according to the ‘semi- 
annual report of the Underwriters’ Patrol 
of that city, show a decrease of $308,013, as 
compared with the first six months of 1920. 
One hundred and eighty-seven companies 
are listed in the report with premium earn- 
ings of $2,537,742 as against 189 companies 
reporting in 1920 with premiums amounting 
to $2,845,755. 


Blue Goose Elects—The annual meeting 
of the San Francisco Pond of the Ancient 
and Honorable Order of the Blue Goose 
was held at the San Francisco Commercial 
Club recently. The officers elected consist 
of: M. E. Pinney, special agent of the 
Niagara, most loyal gander; Jay W. Stevens, 
chief of the Fire Prevention Bureau of the 
National Board of Fire Underwriters, su- 
pervisor of the flock; I’. H. Young, special 
agent for the Springfield, keeper of the 
golden goose egg; J. H. Schively, special 
representative of the National Board of Fire 
Underwriters, wielder of the goose quill; 
Kenneth C. Hamilton, special agent for the 
Aetna, guardian of the nest; Chas. A. Colvin, 
assistant manager of the Boston, custodian 
of the goslings; Chas. Harris, special agent 
of the National, deputy most loyal gander. 
Committees were appointed to receive the 
delegates to the convention of the National 
Association of Insurance Agents, who will 
pass through San Francisco next month on 
their way to the Los Angeles convention. 
The San Francisco Pond now has a mem- 
bership of over two hundred. 


BOSTON AND VICINITY 


Boston Premiums.—l‘ire insurance pre- 
miums in Boston for the first half of 1921 
totaled $4,140,788, as against $5,898,836 for 
the similar period in 1920. The difference 
of a million and three-quarters is attributed 
to the general deflation in commodities and 
the consequent absence of large stores of 
merchandise. The six leading companies in 
the present figures are: Palatine, $110,097; 
Home Underwriters, $105,933; Royal, $101,- 
958; Liverpool & London & Globe, $97,746; 
Northern, Eng., $97,692; Home, N. Y., $04,- 
209, 


THREE BIG DAYS 


Association of Insurance 


Agents’ Program 


National 


BIG GET-TOGETHER DINNER TUESDAY 


Speeches by John B. Morton, J. B. Levison, 
Platt Whitman and E. M. Allen 

The program of the twenty-sixth annual 
convention of the National Association of In- 
surance Agents gives promise of the usual live 
and successful meeting characteristic of that 
body. Discussions on a number of important 
subjects have been arranged for and addresses 
by a number of prominent men are included. 
Among the speakers are John B. Morton, presi- 
dent of the National Board of Fire Under- 
writers; Platt Whitman, Insurance Commis- 
sioner of Wisconsin and vice-president of the 
National Convention of Commis- 
sioners; J. B. Levison, president of the Fire- 
man’s Fund Insurance Company of San Fran- 
cisco, and E. M. Allen, agent of Helena, Ark., 


Insurance 


and former president of the association, 

Following the usual custom of the associa- 
tion a get-together dinner will be held Tues- 
day evening, Septeniber 14, in the banquet 
room of the Ambassador hotel, Los Angeles. 
In addition to the postprandial address, an 
attractive entertainment program has been ar- 
ranged, including orchestral music, community 
singing of popular songs, specialties and spec- 
tacles by professional stage talent and moving 
pictures of topical subjects, featuring various 
association leaders and members. 

The 


sessions is as foilows: 


program of the regular convention 


FIRST CONVENTION DAY, 
WEDNESDAY, SEPTEMBER 14, 1921, 9:30 A. M., at THE 


AmMBaSSADOR Hoter, Los ANGELES, CAL, 


Band concert. 
The convention 
10:00 A. M. 
Singing—“‘The Star Spangled 
Greetings from the Governor of California. 
The President’s Annual Address—Fred J. 
Perth Amboy, N. J. 
The Executive 
James L. Case of Norwich, Conn. 
Appointment of the Committee on Resolutions, and 
the Committee on Nominations. 
Presentation of Communications. 
The Secretary-Treasurer’s Report 
Bennett of New York city. 


called to order by the president, 
Banner.” 

Cox ot 
Chairman 


Committee’s Report 


Walter H. 


The Finance Committee’s Report—Chairman Charles 
IF. Wilson of Fitchburg, Mass. 

General Open Discussion. (This feature of a gen- 
eral discussion on any desired subject will close each 
session of the convention.) 


AFTERNOON SESSION, 2:00 P. M. 

Band Concert. 

What’s the Matter With Business?—An address by 
John B. Morton, vice-president of the Fire Association 
of Philadelphia, and president of the National Board 
of Fire Underwriters. 

Overcoming Public Prejudices Against the Fire In- 
usrance Business—A general discussion. 

Will closer co-operative consideration of the follow: 
ing topics, by companies and agents, be helpful in 
solving the problem? 

Ignorance of the policy contract 
competence of an improperly qualified agent. 

Uniform Agency Qualification Laws. 

Occasional tactlessness by company 
in public relations. 

Agents’ duty to detect 
hazards and to recommend improvements, with con- 


by, and the in- 


representatives 


deficiencies in physical 
sequent reduction in rates. 
The moral hazard. 
Unethical practices by 
and their abrogation. 
Those 


both companies and agents, 


clauses and_ regulations 
which are irritating and unnecessary to fire under- 
writing and vary in different communities. 
The evil of unlimited credit to the assured. 
More agency interest in good underwriting. 
of the fundamentals of a 
technical business which may be eliminated by con- 


restrictive rules, 


The “mystery” highly 
tinuous painstaking explanation to our clients. 


Anti-discrimination laws; uniform schedule rating 
systems; liberal uniform rules, and uniform standard 
policies. 

Fire prevention. 

Co-operation between agents; between companies; 
and between agents and companies. 

Improved 
and companies, 

The National Association—An address by FE. M. 
\len of Helena, Ark., former president. 


General Open Discussion. 


service to the assured by both agents 


SECOND CONVENTION DAY, 
Tuurspay, SEPTEMBER 15, 1921, MoRNING 
10:00 A. M., at THE AMBASSADOR HOTEL 


SESSION, 


Band Concert. 

Greetings from 
Casualty and Surety 
representative of that organization. 

Greetings from the National Association 
ality and Surety Agents, extended by a representative 


Association of 
extended by a 


the International 
Underwriters, 


of Casu- 


of that association. 

Non-Recording 
An exposition of conditions in territories where these 
agencies exist. 

Unethical Reinsurance—A general discussion. 

(a) Non-Stock Company Lines by Stock Companies. 

(b) Unadmitted Companies by Admitted Companies 

in order to cut the rate. 
(Continued on page 31) 


Agencies—A_ general discussion. 
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City Insurance Company of Pennsylvania 
SUNBURY, PENNA. 


Organized 1870 


Cash Capital $600,000 


A. F. O’DANIEL, 


Secretary and Underwriting Manager. 


F.M. MACHMER 


President. 
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W. E. SMALL, President 


When Insured in Georgia Casualty Company 


You Are SURE O,; _ Everyone Is 


Surplus and Reserves to Policyholders Over Two Million Dollars 


HOME OFFICE: MACON, GEORGIA 


E. P. AMERINE, Secretary 











security of its policy. * 
R. Emory Warfield, President 
E. S. Jarvis, Secretary 


THE HANOVER FIRE INSURANCE COMPANY 


Continuously in business since 1852 


The real strength of an insurance company is in the conservatism of its man- 
agement, and the management of THE HANOVER is an absolute assurance of the 


Fred. A. Hubbard, Vice-President 
Charles W. Higley, Vice-President 


William Morrison, Asst. Secy. 
Home Office, Hanover Bldg., 34 Pine St., New York 








SALESMAN OPPORTUNITY 
We can use some high-grade stock and bond salesmen to sell our 6% 
Participating Preferred Stock, our 6% Improved Calumet District 
Real Estate Bonds, and our 5% Farm Mortgage Bonds. 
Write for Particulars. 
GARY NATIONAL ASSOCIATES COMPANY 


Gary Theatre Buildin Gary, Indiana. 
- Wilbur Wynant, President. 











WE WANT AGENTS 
to push our five-pointenine policies. 
Excellent Iowa territory and liberal 
# contracts for men of goodreputation. 


“THE COMPANY OF CO-OPERATION” 


THE DES MOINES LIFE & ANNUITY CO. 


A. L. HART, Agency Mgr. 
Home Office—Register Tribune Bldg.—De Moines, lowa 








SALARY AND COMMISSION 


To travelling Special or high grade Local Agents, in Indiana and Michigan, who want 
the best there is to sell, in the Accident and Health line, to the Preferred class of risks. 
Principal Sum $5,000.00 with $25.00 a week for any disability. Premium $10.00 per 
quarter. Home office connection with thoroughly experienced men who not only 
know how but do co-operate. 


INCOME GUARANTY CO., South Bend, Indiana 
THE GREAT DEVELOPMENT 


Of the Western Provinces affects all lines—none more than that of the Life Insurance 





ent. 
And, naturally, no Agents can take such decided advantages of this development 
as those representing a Company so intimately associated with Western progress as 


THE GREAT-WEST LIFE ASSURANCE COMPANY 
Head Office—Winnipeg 


Life Agents of ability and experience are invited to investigate the opportunities 
offering at the present time with The Great-West Life. 


= 


THE MUTUAL LIFE OF ILLINOIS 


HOME OFFICE: 
SPRINGFIELD, ILL. 








An ‘Old Line’’ Legal Reserve Company 
issuing all the standard forms 
of policies. 


Good territory in I]linois still open. Will 
be pleased to hear from anyone interested. 











THE EUREKA LIFE INSURANEE COMPANY 


BALTIMORE, MARYLAND 


Incorporated 1882 


A regular OLD LINE Stock Life Insurance 
Company, issuing all the STANDARD FORMS of 
POLICIES, INDUSTRIAL and ORDINARY. 


JOSH. N. WARFIELD, Jr., Vice-President 
J. HOWARD IGLEHART, Medical Director 


JOAN C. MAGINNIS, President 
H. LEISHEAR, Jr.» Sec’y & Treas. 








THE ACCUMULATION POLICY 


is a combination of insurance and investment in a new sense, 
as it provides for increasing benefits each year—in reality, a 
Contingency Fund that will be available for the purchase of 
extended insurance, or which may be withdrawn (without in- 
terest) in event of an emergency. However, any amount re- 
maining in the Accumulation Fund at death will be paid to the 
beneficiary as additional insurance. 


Specimen rate: Age 35 $31.90 per $1,000.00 
Salesmen—This policy has no competition. 


NATIONAL LIFE ASSOCIATION 


Des Moines, lowa 




















ACTUARIAL STUDIES 


Study No. 1. ‘SSOURCES AND CHARACTERISTICS OF THE PRIN.. 
CIPAL MORTALITY TABLES.” Price $1.25 plus cost of delivery, 
Study No. IV. ‘‘GRADUATION OF MORTALITY AND OTHER 
TABLES.”’ Price $1.25 plus cost of delivery. 
These volumes of about eighty pages each, bound in maroon cloth, are 
issued by the Actuarial Society of America. 
Chapter on “‘ Disability Benefits” (Study No. V.) is nearly complete and 
should be ready shortly. 
Good progress has also been made on the chapters ‘‘ Construction of 
Mortality Tables (No. II.) and ‘‘ Population Statistics’’ (No.III.). It will 
probably take several months to complete these for publication. 


THE SPECTATOR COMPANY 


CxicaGco OFFICE 135 WiLi1aM STREET 
Insurance Excuancn NEW YORK 








HOW TO ORGANIZE AND OPERATE 
MUTUAL BUILDING AND LOAN ASSOCIATIONS 


A considerable number of insurance men throughout the country are now 
officially interested in local mutual building and loan associations, and find 
that such associations help their insurance business, as well as contributing 
directly to their income. 

A Virginian who is well posted as to the operations of such associations 
has gotten out a little book under the above title, in which the system is 
thoroughly described, with information concerning the keeping of books, 
the forms of certificate of incorporation, by-laws, etc., together with ques- 
tionsfrequently asked about such organizations, and their answers. 

This book is substantially bound in cloth, with gold title. 

PRICE $2.00 PER COPY 


Orders and remittances should be sent to 
THE SPECTATOR COMPANY 


Chicago Office 135 William Street 
Insurance Exchange New Yor 
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SCANDINAVIA OUTLOOK 


Underwriters Uneasy Over Conditions 
Prevailing There 





GERMANS AFTER REINSURANCE BUSI- 
NESS 


Attempts to Place Reinsurance in New 
York Fail 

There is a certain amount of uneasiness in 
some quarters regarding the condition of af- 
fairs in Scandinavia. Many New York under- 
writing companies have been in the habit of 
placing lines of reinsurance in that part of the 
world since the German market was eliminated 
by the war. The question of reinsurance, al- 
though a subsidiary one, is of greater impor- 
tance than ever; the placing of big reinsurance 
contracts and treaties has grown rapidly. 
Scandinavian companies have stepped in and 
endeavored to take the place of our erstwhile 
enemies. It may be argued that there are 
plenty of facilities in this country for placing 
these and that those who went 
abroad for their security deserve what they 
got for doing so, but it must be remembered 
that much of the available security is by no 
means as old as certain foreign channels, and 
that factor weighs with the reinsurer. 

Scandinavian concerns sometimes do not 
realize that reinsurers are prone to demand, 
and oft succeed in getting, terms of advantage 
which, during a period of narrow profits, such 
as we are passing through now, leave little for 


contracts, 


anyone who is willing to give the large com- 
missions. The result is, there is a lot of ap- 
prehension as to what will be the outcome of 
this policy. It may surprise some to hear that 
already the Germans have been at work trying 
to get this business again. Not only have there 
been tentative offers round in some 
quarters with regard to this, but there have 
even been attempts to place German reinsur- 
ances in New York. This has met with no 
success. 

Several excellent reasons for the carrying of 
inland marine transit insurance by manufac- 
turers shipping their goods f. o. b. are ex- 
plained in the latest issue of the “7£tna-izer.” 
Such coverage fully protects the interests of 
hoth the shippers and the buyers, thus eliminat- 
ing big hazards often disregarded. 

\ccording to the AXtna Insurance Company 
publication, when a manufacturer follows the 
comnion practice of shipping goods f. o. b. he 
does so with the idea of protecting his own 
“phe: fo; Dz 
theory that if the goods are lost or damaged 
in transit it is the buyer alone who loses. That 
it doesn’t always work out that way many ship- 
pers have learned to their sorrow. It is only 
natural that when goods shipped f. o. b. are 
lost or damaged in transit and the buyer has 
to charge the item up to profit and loss, he also 
strong feeling of resentment 
against the manufacturer who has forced him 
to assume this responsibility in whet he is apt 
to consider an arbitrary way. So the manu- 
facturer has sacrificed the good-will of his 
customer, who will probably retaliate by deal- 


going 


interests. shippers go on the 


charges up a 





GREEK LOSSES ALARMING 
Twenty-nine Vessels Lost Between Sep- 
tember, 1920, and February, 1921 
There have been many mysteries of the sea, 
but none has heen so inexplicable as the fate 
which has overtaken so many Greek mercantile 
vessels during the last nine or ten months, says 
the Insurance Record of London. Ships flying 
the Greek flag have been sinking in all direc- 
tions. Some spring a leak and sink; some go 
down for no apparent reason; and some—lately 
—have struck mines where it was thought that 
mines could not possibly be found. Twenty- 
nine Greek vessels went down between Septem- 
ber, 1920, and February, 1921. The ships have 
gone to the bottom, but few, if any, lives have 
Seven of the largest ships of from 
over 2500 tons to 5700 tons which have been 

lost were insured for a total of £1,589,000. 
“The Greek maritime disasters have long 
been playing on the nerves of the underwrit- 
said a high official at Lloyds to a Daily 
Express representative recently. “I have been 
connected with Lloyds for many years, but I 
frankly confess that I never remember any- 
long series of 


heen lost. 


eng” 


thing so remarkable as this 
losses, including so many that are apparently 
They are, in themselves at any 
There are, how- 
whole 


inexplicable. 
rate, a curious coincidence. 
ever, other features which 
thing almost fantastic. Underwriters are pre- 
pared to run risks, of course, but they are 
hardly prepared for a long course of gambling, 


make the 


in which fate seems always to deal the cards 
against them. Insurance claims in the case of 
a number of lost Greek vessels have for some 
time past been referred to Lloyds solicitors, 
on the advice of the committee. This simply 
means that we have been compelled to leave 
it to the legal profession to elucidate, if they 
can, these strange workings of inscrutable 
fate. In the recent epidemic of sinking by 
mines there have been cases where mines cer- 
tainly would not have been expected. All 
these mysterious things have so preyed on the 
minds of underwriters that they now accept no 
risks in regard to Greek ships unless they are 
reasonably certain that they are sufficiently sea- 
worthy, and not likely to spring unexpected 
leaks, or strike even more unexpected mines.” 


Mauretania Heavy Loss for Underwriters 
After a period of quiescence, underwriters 
have had some bad casualties during the last 
week, says the Policyholder of London. Pos- 
sibly the calamity which will hit the market 
hardest is the fire on board the Cunard liner 
“Mauretania” at Southampton. The hull is 
insured on a value of £1,909.000, and the terms 
of the policv provide that the owner bear the 
first £20,000 of all claims except for total loss. 
Owing to the costly character of the fittings it 
will be possible for a very heavy claim to be 
made on underwriters. In the meantime, the 
advise that the 
great as was anticipated. 


company damage is not so 





ing elsewhere. Thus a shipping policy which 
may seem at first glance to favor the manu- 
facturer’s interests may prove in practice short- 
sighted and ill-advised. 
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SHIP BOARD ACTION 


Underwriters Loath to Comment on 
Rate Reduction 


GOVERNMENT PARTLY UNPROTECTED 


Question Raised Whether Purchaser Is Re=- 
sponsible for Unprotected Balance 

New York marine underwriters are reluctant 
to express an opinion regarding the recent ac- 
tion of the United States Shipping Board regu- 
lating the value of ship tonnage in order to es- 
The companies 
which have bought ships from the board are 
notified that they will be permitted to insure the 
Government equity in the vessels at $60 per ton 


tablish a basis for insurance. 


for lakers, $80 per ton for other steel ships, 
and $100 a ton for tankers. These figures are 
quoted without regard to the amounts paid in 
The 
companies are cautioned against considering 


or the original sales prices of the ships. 


the relief measure as in any way prejudicing 
the right of the board to collect the full sum 
for which the ships were sold. 

Apparently the new Shipping Board policy 
leaves unprotected the interest of the Govern- 
ment in the ships above the amounts paid in, 
plus the insurance coverage which is required. 
In the case of vessels sold at $225 a ton upon 
which the purchaser has paid $60 and is re- 
quired to carry $80 insurance, the board would 
suffer a loss of $85 a ton in the event of sink- 
ing or total loss. The statement does not make 
clear whether the board would hold the pur- 
chaser responsible for the unprotected balance 
in this case and would seek to recover from the 
company above the insurance if the ships were 
lost. It is stated that the purchaser may ar- 
range for additional insurance to cover his 
own interest in the ship. In view of the fact 
that this temporary measure of relief may be 
withdrawn at any time, the purchasers are 
warned that in taking out coverage the con- 
tracts should carry a cancellation clause. 

The plan provides that the purchasers be 
permitted to insure (1) lakers on the basis of 
$60 per deadweight ton, full coverage; (2) 
other steel cargo vessels on the basis of $80 
per deadweight ton, full coverage; (3) tank- 
ers on the basis of $100 per deadweight ton, 
full coverage. Coverage may be written for 
one year, but should include a protection clause 
with option of cancellation with no increase of 
premium. 

In approving the recommendations the board 
directed that notification be sent to purchasers 
of vessels from the board that the above re- 
ductions in insurance values are made only as 
a matter of temporary relief, and not to be 
taken as an expression from the board of a 
determination of the value of vessels sold, but 
rather as an effort roughly to approximate the 
replacement value by adding in the amount in- 
sured to the amount already paid to the board, 
and that purchasers will, therefore, not be 
justified in concluding therefrom that the board 
has decided to make any modification or con- 
cession with reference to the unpaid balances 
of the purchase price due from buyers. 

The suggestion with regard to cancellations 
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PREVENTION 


Not all of the ingenuity of inventors is bent towards getting 
things done; the task of preventing things from misbehaving 
is fully as important. Witness the engine governor, the safety- 
valve, the automatic sprinkler-head, the gyroscopic ship-stabi- 
lizer, the lightning arrester. 


As a matter of fact, these appliances operate to neutralize 
something which has already happened. 


Men carry insurance policies for this same purpose, and 
insurance companies tell them, quite truthfully, that a man 
without insurance is quite as deficiently equipped as any appara- 
tus minus its appropriate safety appliances. - 


Specifically, within our own craft; how safe*and efficient 
could a Casualty Company be without REINSURANCE, or with 
some make-shift arrangement? 


Our specialty is Casualty REINSURANCE—governor, safety- 
valve, stabilizer—or what you will—to prevent unruly loss ex- 
periences from doing damage. 


Employers Indemnity 
Corporation 


E. G. TRIMBLE, President 


KANSAS CITY 


CHICAGO 


Insurance Exchange 


NEW YORK 
35 Nassau St. 
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Casualty, Surety, Etc. 











SOUTHERN 
SURETY CO. 


Home Office, Des Moines, Iowa 





‘Semi-Annual Statement, 
December 31, 1920 


(Condensed from Statement to U.S. Treas. Dept.) 


Admitted Assets.. $4,667,299.35 
| eee 1,000,000. 00 
a a 577,560. 26 


Eleven Years of Steady Growth 
Prompt and Dependable Service 
to Both Patrons and Agents 





We Solicit and Write: 


Surety and Fidelity Bonds 
Accident and Health 
Plate Glass 
Workmen’s Compensation 
Employer’s and General Liability 
Burglary and Automobile Insurance 


Let the Southern Serve You 




















COMMONWEALTH 
CASUALTY 
COMPANY 


PHILADELPHIA’S OLDEST 
CASUALTY COMPANY 





ACCIDENT and HEALTH 
INSURANCE 


AUTOMOBILE and TEAMS 
INSURANCE 


NO OTHER LINES 
BEST POLICIES 
LOWEST RATES 


UP-TO-THE MINUTE SERVICE 
WE SOLICIT YOUR BUSINESS 


CONSTANTLY INCREASING 
BUSINESS and FINANCIAL 
STRENGTH 











= 











RECIPROCAL GOES UNDER 


Farmers and Merchants Auto Insurance 
Exchange Fails to Put Up Reserve 
The Farmers and Merchants Auto Insurance 
Exchange of Chicago is the latest reciprocal to 
give up the ghost. Licensed in 1917, the Farm- 
ers and Merchants conducted most of its busi- 
ness in Indiana. Under the laws in that State 
it became necessary to put up a reserve fund 
of $25,000, which the concern was unable to 
and it 
Another reciprocal has taken over its going 
business. Miss Katherine M. Ryan was presi- 
dent and treasurer of the attorney in fact. 


raise, was forced to close up shop. 





Deposit to Protect Policyholders in Texas 





The Texas Legislature last week passed the 
bill by Representative Lee Brady of Galveston 
to amend the law so as to provide that the 
$50,000 deposit required of fidelity and surety 
companies doing business in Texas shall be for 
the general protection of policyholders. The 
bill before its introduction had the approval 
of the Attorney General of Texas, and this 
assures the signature of the Governor when 
the bill reaches his desk. The bill as passed 
finally by both branches of the Legislature 
carried the emergency clause and it will become 
effective immediately after the Governor signs 
it. 

This kind of legislation was made necessary 
as result of the recent decision by the Su- 
preme Court of Texas in construing the present 
statute on the subject to mean that the deposit 
required of fidelity and surety companies is 
for the special protection of depositors; in 
other words, that it protected only the Texas 
policyholders. In his argument in support of 
the bill, Representative Brady pointed out that 
if the deposits were not made general, Texas 
insurance companies would not be able to 
operate in other States, as retaliatory meas- 
ures would be adopted in those States against 
the Texas companies. The bill went through 
hoth branches of the Texas Legislature without 
opposition. 

There is only one other insurance bill pend- 
ing in the Texas Legislature. It seeks to 
authorize life insurance companies organized 
under Texas laws to act as executors or ad- 
ministrators of estates of deceased persons. 





(Continued from page 27) 

is made because this is only a temporary ar- 
rangement and because purchasers with annual 
insurance might be in an embarrassing posi- 
tion if other arrangements concerning insur- 
ance should, in the near future, be determined 
on by the board. As provided by the sales 
agreement, insurance must he arranged on the 
American Hull Underwriters’ form of policy, 
1917, 1918 or 1920. The amount to be insured 
may be divided between hull and disbursements 
in a manner satisfactory to the purchaser and 
the underwriters. All must be made 
payable to the Shipping Board for account of 
the seller and buyer as their interest may ap- 
pear. The purchaser may arrange additional 
insurance for his own account. 

This bill has been referred to the Commis- 
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losses 


sioner of Insurance and Banking for an 
opinion. 


52,000 Accident Reports in Texas 

Complying with a resolution adopted by the 
Texas House of Representatives asking for 
information respecting the personnel of em- 
ployes and the work of the board, the mem- 
bers of the industrial accident board replied 
that the office force of the department is in- 
adequate to enable it to function in all par- 
ticulars with the efficiency that ought to pre- 
vail. 

“To illustrate conclusively the truth of this 
statement and the extreme need for additional 
help,’ the members say in their statement, 
“we will add that for the fiscal year ending 
August 31, 1918, there was received in the de- 
partment a total of 52,000 accident reports and 
12,000 claims, and there was paid out by in- 
surance companies operating under the law 
in payment of compensation claims and medical 
and hospital benefits a total of $901,000, and 
for the fiscal year ending August 31, 1920, two 
years later, there was received in the depart- 
ment a total of 68,000 accident reports and a 
total of nearly 20,000 claims for compensation, 
and there was paid out through the operations 
of the law during that fiscal year in settlement 
of compensation claims and in payment for 
medical and hospital benefits a total of more 
than $3,000,000. The office force was the same 
for both of the years referred to, and the dif- 
feence in the volume of business handled by 
the force very clearly establishes that the force 
of the department is overburdened with labor 
and that it ought to have material increase in 
help.” 

Industrial Commission Amends 
Classification 

The Utah State Industrial Commission has 
amended the classification, previously adopted, 
as promulgated and published by the National 
Council on Workmen’s Compensation Insur- 
ance, so that risks on “automobile dealers, with 
or without garages, and auto garages” will 
comply with the law. The council’s classifica- 
tion limits the salaries of executive officers on 
the payroll to $1500 per annum. The Utah law 
permits of no such limit, and the Industrial 
Commission’s resolution requires that the en- 
tire payroll of the executive officers in this 
classification must be included in the payroll 
report upon which rates are based. Inasmuch 
as compliance with this law would increase 
the premiums paid in Utah, unless the council 
made corresponding correction in the rates, the 
council is asked to print an exception sheet for 
this classification covering the State of Utah. 


Utah 


Sulfolk County Fire Men to Meet 

The fifth annual summer meeting and dinner 
of the Sulfolk County Board of Fire Under- 
writers will be held Friday noon, September 
16, at the Tidewater Inn, Sayville, L. I. The 
committee announces that the Hon. Thomas 
B. Donaldson, Insurance Commissioner of 
Pennsylvania, and the Hon. Jesse S. Phillips, 
Insurance Commissioner of New York, will be 
present. 











Prominent Agents and Brokers 

















LEON IRWIN & CO., Inc., New Orleans, La. 


REPRESENTING 


American Eagle Auto- National Union | New Amsterdam 
mobile-Hartford National-Hartford _ Casualty Co. 


American Equitable Philadelphia Under- Indemnity Company 


British-Amer. As- writers of America 


CONSULTING 
ACTUARY 


29 So. La Salle Street CHICAGO 


THE SPECTATOR Thursday 
Actuarial Actuarial 
MARCUS GUNN W. H. GOULD 


ACTUARY & EXAMINER 
SYSTEM REVISION 














Fidelity? gen feet Velaphone Bandeiph 1006 sainenaaatinieid — 
JOUIAGA PAUL L. WOOLSTON W. R. HALLIDAY 
SOBRINOS DE EZQ INSURANCE EXAMINER, CONSULTING 
Se ACTUARY AND ACCOUNTANT ACTUARY 
INSURANCE EXCHANGE CHICAGO 


General Insurance Agents; 


Box 351 


San Juan Porto Rico 


MAJESTIC BLDG., DENVER, COL. 




















J. L. MITCHELL 


Ig prepared to successfully negotiate and finance the re- 
insurance or consolidation of either Legal Reserve, Mutual 
Assessment or Fraternal Life Companies, Associations or 
Orders. Ee , 
Temporary money advanced on strictly private 
arrangements. b 
All communcations held personal and confidential. _ 
Address J. L. MITCHELL, 604 Masonic Temple, Chicago, Ill. 


FRANK J. HAIGHT 
CONSULTING 
ACTUARY 


Hume-Mansur Bldg. 
Hubbell Building 


Indianapolis, Ind. 
Des Moines, lowa 


JAMES H. WASHBURN, F. A. I. A. 
CONSULTING ACTUARY 


ROOM 1303 165 Broadway, New York City 


Expert Advice on Domestic, Tropical and 
Semi-Tropical Business 


Cable Address: Gertract, New York 























Actuarial 


JULIAN C. HARVEY 
CONSULTING 
ACTUARY 


CHEMICAL BUILDING ST. LOUIS, MO. 


GEORGE B. BUCK 
ACTUARY 


Specializing in Employees’ 
Benefit and Pension Funds 




















ACTUARY WANTED 


Progressive Canadian Life Insur- 
ance Company desires to employ 
young resident actuary who would 
be willing to commence at a nom- 
inal salary and work up with the 
Company’s growth. Young man 
of progressive tendencies essential. 
Apply Box 130, care of THE 
SPECTATOR, New York, N. Y. 


JNO. A. COPELAND 


CONSULTING 
ACTUARY 


124-126 HURT BLDG. ATLANTA, GA. 


256 BROADWAY NEW YORK 
T. J. McCOMB 
CONSULTING ACTUARY 


Colcord Bidg., OKLAHOMA CITY, OKLA. 











T. C. RAFFERTY 
CONSULTING ACTUARY 


Suite 714 Weightman Building 
Philadelphia, Pa. 


Complete Rate Books Formulated 


F, M. SPEAKMAN, C. P. A. 
CONSULTING ACTUARY 


BURNS & SPEAKMAN, Certified Public Accountants 
THE BOURSE PHILADELPHIA 

















FACKLER AND FACKLER 


DAVID PARKS FACKLER, F. A. S. 
EDWARD B. FACKLER, F. A. S. 
WILLIAM BREIBY, F. A. S. 


CONSULTING ACTUARIES 


35 Nassau Street New York 











A. SIGTENHORST 


CONSULTING ACTUARY 


National City Bank Bldg., WACO, TEXAS 


ABB LANDIS 
Consulting Actuary and Counsellor 
CLARENCE L. ALFORD 
Associate Actuary 


WASHINGTON, D. C. NASHVILLE, TENNESSEE 
10 Jackson Place, N. W. Independent Life Buildnig 




















MILES M. DAWSON & SON 


CONSULTING 
ACTUARIES 


National Association Bldg., Suite No. 1005, 
26 W. 44th ST., NEW YORK 








FREDERIC S. WITHINGTON, F. A. I. A. 
CONSULTING ACTUARY 


402-404 Kraft Building Des Moines, Iowa 
Telephone Walnut 3761 














Insurance Examiners and Adjusters 











DONALD F. CAMPBELL 
CONSULTING ACTUARY 


343 So. Dearborn St., Room 1100 CHICAGO 
Telephone, Harrison, 3384 








A Policy Saved is a Policy Made 
THE OTIS HANN COMPANY, lac. 


“Life Insurance Service’’ 
10 So. La Salle St. Chicago, Ill. 
“20 Years’ Experience Backs Our Service” 








LOSSES ARE ASSETS 


When handled with goaner regard for 
their business building possibilities. 
Even an aggrieved claimant may hecome 
a friendly policyholder if impressed with 
the fairness of an adjustment. 


R. L. NASE, 

Adjuster for Casualty Companies 
1110 Mutual Bidg., RICHMOND, VA. 
Liability, Compensation, Accident 

and Health Claims 
TERRITORY: 








Virginia and North Caroline 
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Miscellaneous Insurance 











Overinsurance 

\Much has been said and written of late re- 
earding overinsurance, but one of the best ar- 
ticles along this line is from the pen of R. S. 
Mentrum, Fire Marshal of Montana, which ap- 
peared in the sixth annual report of the Mon- 
tana Department. It is as follows: 

If it were not for the fact that many buildings, and 
especially contents, are permitted to be overinsured, 
there would be a wonderful reduction in the annual 
fre loss. I have on more than one occasion tried to 
impress the importance of this matter upon the minds 
of the insurance men, in an endeavor to persuade them 
to take some action, but so far have failed, especially 
in my own State. If men were not allowed to over- 
insure their stocks or buildings they would take more 
precaution about fire. In almost every case, perhaps, 
the insurance agent is to blame. He is anxious to 
write business, and is not careful enough when making 
an inventory. On the other hand, when the insured 
knows that he is more than covered with insurance he 
is indifferent about keeping his premises free of rubbish 
and other inflammable things, and will frankly tell an 
inspector that he is amply protected in the event of a 
fire. Then there is the “firebug,” or, perhaps, I should 
say the man who secures insurance with the view of 
selling out to the insurance company; also the man 
who finds himself in debt and cannot pay out. All of 
these classes can be easily put out of business by the 
insurance agent if the agent will exercise due pre- 
caution. It is not the purely accidental fires that are 
costing the American people so much as it is from 
other causes. In the State of Montana I have had 
the hearty co-operation of the insurance men, except 
in the matter of overinsurance, and I feel that even 
this impor‘ant item can and will be worked out satis- 
factorily. 

(Continued from page 25) 

The Modern Trend and the Local Agent—An ad- 
dress by Hon. Platt Whitman, Commissioner of In 
surance, Wisconsin, and vice-president, National Con- 
vention of Insurance Commissioners. 

Automobile Situation—A general discussion. 

(a) Losses: Fire, Theft, Liability, Moral Tazard. 

(h) Rates: Need of constancy in their calculation. 

(c) Tendency toward compulsory State insurance 

and resultant State funds, due to increasing 
number of accidents caused by irresponsible 
or uninsured owners or operators. 

General Cover as Affecting Local Agents—.\ gen- 
eral discussion. Its operations and effects. 

General Open Discussion. 

Thursday afternoon there will be no session. In- 
stead an automobile ride to Inceville, through Holly- 
wood, “the home of the movies,” into the San Fer- 
nando Valley to Topango Canyon, one of the most 
wonderful drives in America—to the shores of the 
Pacific. 

THIRD CONVENTION DAY, 
Fripay, SEPTEMBER 16, 1921, MorNING SESSION, 10:00 
A. M., at THE AMBASSADOR HOTEL 

Band Concert. 

Companies’ Brokerage Service Departments—A gen- 
eral discussion. Where are they leading? 

Our Responsibilities and’ Obligations—An address 
by J. B. Levison, president, Firemans Fund Insur- 
ance Company, San Francisco. 

Advantages of Local Organization—A general dis- 
cussion. Necessary for and results of. 

The Casualty Information Clearing House—An ad- 
dress by an official of that corporation. 

: Final report on the Uniform Agency Qualification 
aw, 


General Open Discussion. 


AFTERNOON Session, 2:00 P. M. 

Band Concert. 

ee tee ® j 

Stabilizing the Compensation Rating System—A 
general discussion. 

Discussions, postponed or unfinished. 

Report of the committee on resolutions. 

) 
Report of the committee on nominations and elec- 
tion of officers, 

),. : . 

Presentation of trophies. 

Unfinished Business—Discussion and disposition of. 

New business. 


Adjournment, 


MISSISSIPPI LITIGATION 





State Revenue Agent Rests Case 


Against Companies 





DEFENSE OPENS UP BATTERIES 


Seeks to Have Testimony on Commissions 
Erased from Records 
[Special Dispatch to THe Spectator] 

CHATTANOOGA, TENN., Aug. 17.—Stokes V. 
Robertson, State Revenue Agent and plaintiff 
in the Mississippi anti-compact suit, has rested 
his case, and atturneys for the defense have 
opened their batteries, the first attack being a 
motion to strike from the record all testimony 
introduced by the revenue agent pertaining to 
the commissions paid to the Mississippi fire 
agents by the companies. When the hearing 
was resumed last week, attorneys for Mr. 
Robertson made an effort to drag the Field 
Workers Association, a body made up of spe- 
cial agents of the States of Mississippi and 
Louisiana, into the litigation. 

Tom Spengler, a special agent of Jackson, 
Miss., was put on the stand and was questioned 
as to the purposes for which the Field Workers 
Association was organized. He told of its 
work, emphasizing the fact that it had been 
more active in getting the companies to adopt 
standard forms of policies than anything else. 
Mr. Spengler stated that the Field Workers 
and other associations of fire underwriters 
had nothing whatever to do with the fixing of 
rates. 

Hamilton Sivley of Wilmington, N. C., who 
was formerly cashier of a small bank at New- 
ton, Miss., which failed ignominiously some 
years ago, and who during the time he was 
convected with this bank operated a fire 
agency, was brought all the way back to Mis- 
sissippi to testify for the revenue agent. The 
gist of his testimony was that he thought the 
use of uniform rates was compulsory. At- 
torneys for the defense brought out on cross- 
examination that Mr. Sivley had written cer- 
tain risks at Newton without showing the ex- 
posure. 

Isaac Beard, special agent of the A*tna, and 
John W. Robinson, special agent of the Home 
of New York, both of Jackson, were also put 
on the stand by the revenue agent, their testi- 
mony having to do with the various agents’ or- 
ganizations, schedule of commisisons, etc. 

J. T. Savage, W. C. Wilkinson and C. F. 
Ryals, three citizens of Jackson, were then 
called as witnesses. By them the revenue agent 
sought to establish the fact that insurance rates 
charged by all companies were uniform. 

The fact of conspiracy could not be estab- 
lished in such a manner, the plaintiff simply 
seeking to prove that insurance could not be 
had in Jackson from any company except at 
a uniform rate. 

The revenue agent rested his case Saturday, 
after reading some of the depositions taken 
before Commissioner W. S. Wells, several 
months ago, and it was then that the defense 
moved to strike from the record all testimony 
having to do with payment of commissions 
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PERSONAL ITEMS 








F, X. Bodden has been elected a vice-presi- 
dent of the Old Line Life of Milwaukee, suc- 
ceeding the late W. A. Starke. 

EK. A. Hanks has been appointed superin- 
tendent of agencies of the Wisconsin National 
Life of Oshkosh, Wis., succeeding the late 
}. C. Foute. 

K. P. Kern of the R. M. Waldron Agency of 
the Bankers Life of Des Moines at Washing- 
ton, D. C., was the leading producer of the 
company for the week ending August 11, with 
a total production of $62,000. 

A. C. Rodoeker has been appointed a gen- 

eral agent, representing the Central Life in 
Madison, Wis. For several years he was 
assistant superintendent for the Metropolitan 
Lite in Madison. He is a member of the 
Association of Life Underwriters. 
_ A. H. Royston of Searcy, Ark., is one of 
five men in Arkansas to win the trip offered by 
the Mutual Life Insurance Company for sell- 
ing $125,009 worth of insurance last year, has 
gone for a ten days’ visit to White Sulphur 
Springs, Va., and New York city. Short stops 
will also be made in Washington and Atlantic 
City. James B. Miles of Fayetteville, formerly 
of Searcy, was one of the winners in the 
$225,000 club. His trip will include Boston. 


Threshine Machine Fires 

The insurance companies writing threshing 
machine lines are doing a good deal of investi- 
gating in Kansas just now to see what is the 
cause of so large a number of threshing ma- 
chine fires in the State this season. Tim 
Payne, secretary of the Threshermens Mutual 
Insurance Association, has asserted that there 
is practically double the number of fires this 
season as in either 1919 or 1920. The year 
1919 was the worst the thresher insurance com- 
panies had ever suffered, due to the activities 
of T. W. W. in placing matches, bombs and 
iron in wheat stacks or shocks. 

Mr. Payne asserted that there were no 
greater number of fires from machines in op- 
eration this year than in former years, but a 
great many machines were being burned by 
mysterious night fires throughout the State. 
During the present month what is said to be 
the first threshing machine destroyed directly 
by lightning was reported. It belonged to H. J. 
Howser of Haven. There have been many ma- 
chines burned from indirect lightning fires, but 
as far as known there has been no machines 
struck by lightning, as least in many years. 

The large number of threshing machine fires 
has caused a great many complaints to the State 
Insurance Department over the settlement of 
grain losses due to the burning of the machines. 
Owing to the high rates for machines, few are 
insured up to the full value, and when there 
is a loss of the machine and grain together the 
machine loss usually takes practically all of the 
insurance and the farmer has nothing for his 
losses, although most policies carry liability for 
machine and grain together. 





After the chancellor has passed 
upon this motion, the attorneys will proceed 
wtih the introduction of their witnesses. 


to agents. 
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A NEW SALESMANSHIP GUIDE 


THE ART OF SELLING 


A Practical Hand Book for the Use of Insurance 
and Other Salesmen 


By JOHN S. TUNMORE 


The author is an expert and successful general 
agent for one of the most conservative and best 
life insurance companies and in this work pre- 
sents many 


Actual Experiences in Selling Life Insurance 


He, With characteristic originality of style, explains the 
REASONS FOR AND PSYCHOLOGY OF VA- 
RIOUS METHODS OF APPROACH, CLOSING, 


and General Arguments for solicitation 
A Valuable Work for the Beginner or the Veteran 


Price, (in green silk cloth binding,) $1.50 


THE SPECTATOR COMPANY 
PUBLISHERS 


135 William Street 
New York 


Chicago Office: 


Insurance Exchange 














THE INDUSTRIAL 
CLAIM ADJUSTER 


By C. H. HARBAUGH, M. D. 


Useful for all Accident and Health Insurance Agents. 


The INDUSTRIAL CLAIM ADJUSTER has been prepared to help in- 
dustrial accident and health insurance agents to increase their earning capa - 
city. From this book they will learn how not to solicit persona who cannot 
be accepted for accident and health insurance. 


Frequently an agent is called upon to adjust claims, and if he is in posses- 
sion of this book he can tell approximately how long the disability, for which 
claim is made, should last, thus assisting prompt settlement. 


The INDUSTRIAL CLAIM ADJUSTER contains the technical and pop- 
ular names of accidents and diseases and is so completely indexed that the 
description of any accident or illness can be found without trouble; also a 
variety of other information useful to the accident agent, including the names 
of all bones of the body, table of heights and weights used in accident and 
health insurance, a table for computing weekly indemnity and a table for 
computing monthly indemnity. 


Constant use of this book by the industrial accident and health insurance 
solicitor will result in fewer postponements and rejections of applications 
as well as less dissatisfaction on the part of the claimants. 





140 pages published in vest pocket size for ready reference. 
Price, in flexible leather binding, $1.00 


Liberal discount will be allowed on orders of 100 or 
more copies. 


THE SPECTATOR COMPANY 


CHICAGO OFFICE: 135 WILLIAM STREET 
INSURANCE EXCHANGE NEW YORK 






RITISH AMERICA ASSURANCE Co, 
TORONTO, CANADA 








INCORPORATED 18838 


FIRE, EXPLOSION, RIOTS, ‘CIVILECOMMOTIONS 
AND STRIKES 


UNITED STATES BRANCH 
January 1, 1921 







ie. ck ckuseenduaads aneees eee - $2,209,039 
DIAS .., 6n'v ans kcnendet cease r 1,676,030 
533,009 





ere er 
W. B. MEIKLE, President and General Manager. 














Men capable of closing business and training 
new agents or devoting entire time to writing 
new business can secure positions with ‘the 
undersigned company on salary, expense and: 
commission. In writing give full details, past 
history and reference. Address, | 


STANDARD LIFE INSURANCE CO. 


DECATUR, ILLINOIS 



























ALTIMORE LIFE INSURANCE COMPANY 
BALTIMORE, MD. 


WILLIAM O. MACGILL, PresipEnr. 


_Agents desiring to connect themselves with a solid and progressive, yet conservative 
Life Insurance Company, an address S. D. Powell, Secretary, giving references. 

—— and Ordinary Life Insurance policies issued upon all attractive forms 
of policies. 
















EXCELLENT OPPORTUNITY 


for Reliable, Energetic men to represent us in the states of 
— and Missouri with direct Home Office contracts. Liberal 
policies. 


CAPITOL LIFE INSURANCE COMPANY 
OF COLORADO 
DENVER, COLORADO 


















HOME LIFE INSURANCE CO. 


New York 
WM. A. MARSHALL, President 

The 61st Annual Statement shows admitted Assets 
of $40,465,508 and the Insurance in Force $212,- 
483, 100—a gain for the year 1920 of nearly $27,000,000. 
The insurance effected during the year was nearly 
$43,000,000. The amount paid to policyholders 

during the year was over $4,196,000. 

FOR AGENCY APPLY TO 


GEORGE W. MURRAY, Superintendent of Agents 
256 Broadway, New York 



























YOUR CHANCE 


To become Supervisor in Connecticut for a 
young life insurance company; one of the 
kind where personality and hard work will 
receive a visible reward. 


Address P. L. care of THE SPECTATOR, Box 1117, 
New York City. 




















